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MILD TO TAKE ACTION 


GARDING OUTSIDE AGENCIES. 


Members of the Allegheny County 
Board Ignored Proposed Recision 
of Late Regulation. 


When the Board of Underwriters of 
legheny County recently adopted a 
fegulation permitting outside agents to 
te in the city of Pittsburgh beyond 
congested zone, in direct conflict 
th Eastern Union agreements, com- 
pany managers were not slow in ex- 
pressing their dissatisfaction with the 
menew arrangement, and insisted that it 
be abrogated. 
The Pittsburgh agents promised 
opnsider the question of recision at 
lan early date, but thus far they have 
mneglected to do so. 
Reviewing the situation the 
lance World of Pittsburgh says: 


Insur- 


' “Agents outside of the congested dis- | 
trict in Pittsburgh and within the con- | 


Sines of Allegheny county are stirring 
mp considerable troubre over some of 
sthe Eastern Union regulations, and, as 


to | 


Assets, January Ist, 1911 
Liabilities (including capital) 
Reserve as a Conflagration surplus 








Organized 1853 


THE HOME | 


Insurance #% Company 
New York 


Elbridge G. Snow, President 


MAIN OFFICE, 56 CEDAR STREET 
CASH CAPITAL, $3,000,000 


Net Surplus over all liabilities and reserves.................- ee a ibe date 
SURPLUS AS REGARDS POLICYHOL DERS, $16,829,613. 


Thursday, August 3, 1911. 


$30,178,913 
16,349,300 
1,500,000 
12,329,613 


Insures against loss ot real and personal property, rental income, 
use and occupancy, earned profits and 
commissions by 


Fire, Lightning, Wind-storm, Automobile and 
Inland Transportation Risks 





result of their fight, stand a good | 


thance of securing some amendments. 
“At a recent meeting of the Board of 
Underwriters of Allegheny county, a 
Wesolution was presented and passed by 
mhem, permitting outside agents to 
Write anywhere in the county, outside 
¢ the congested district. This resolu- 
tion was to have come up for recon- 
sideration at a meeting last Thursday, 
but the outside agents were not pre- 
pared to take it up at that time and in 
monsequence mustered sufficient 
strength to move and carry an adjourn- 
ment. The matter will now come up at 
he next regular meeting of the board. 
Mn the meantime, the outside agents 
lare gathering together their forces and 
Mreparing to make a fight and will hold 

meeting this week for the considera- 
ition of ways and means. 

“As the rules provide at present, 
mgents in the congested district, which 
mas been extended to Thirty-third 
mstreet and is now bounded by Thirty- 
third and Brady streets and the Alle- 
egheny and Monongahela rivers, can 

ite anywhere in the county, but an 
MAagent in Wilkinsburg can write only in 
Wilkinsburg and cannot go across the 
mine into East Liberty. Under these 
stules it so happens that in a number of 
Mases, in Knoxville for instance, an 
mgent living on one side of the street 
mannot write a risk for a man directly 
Across from him. The outside agents 
@re almost a unit in their desire for 
‘privilege to write anywhere in the 
founty, outside of the congested dis- 
trict. What they want is just exactly 
What agents in the congested districts 
have the power to do, and they feel that 
Mhey are being unduly discriminated 

gainst, and propose to fight for what 
hey consider their rights. 

“In the meantime Eastern Union com- 


(Continued on Page 12.) 
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ife Insurance... . 
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North British 


Established 1809 


Entered United States | 
1866 


and Mercantile 


Insurance Co. 


Since 1866, when the North British & Mercantile entered the United 


States, 1,833 Fire Insurance Companies have failed or retired 
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OPPORTUNITY 

secure with Eastern Company, Gen- 

eral Agency at Cincinnati, Ohio. 

Office with volume of Business in Force. 

Only producers need apply. 

first letter. All correspondence confidential 
Address ‘‘ GENERAL AGENCY ”* 


care The Eastern Underwriter 


105 William Street, New York 


to 


Branch 


Give record in 
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GBORGIA LIFE PREMIUM RATES 


ARE LOWER THAN THE LOWEST. 


| Cost for Select-Preferred Policy. $98.25 


Per $5,000 Ordinary Life, Non- 
Participating. 


rhe Georgia Life Insurancs Company 
of Macon, 
relative to 


Ga., has issued a circular 


its new non-participat 


“select-preferred policy,” 


ng 
together 

a schedule of premium rates wh 
believe, shows the cost to be 
that of any company. not 
$5,000 
Metropolitan Life and he 
No. 3 Aetna. 


The policy is issued 


ing the 


‘special 
of the 


dinary Life and Twe 
and no application 
less than $5 


will be 
the rates 
excess of 


000, 
for amounts 
figured proportionately. 
The rates, which are 
net 3% American 
Table, Ordinary 
$5,000 at ages 25, 35 an 
$98.25 and $142.75, respect 
plete schedule of rates 


per cent 


On the 


given herewith 


Policy Features. 

Speaking of the provisions in the pol- 
icy, the circular referred to contains the 
following: 

At the end of the third or 
sequent policy year, during the whole of 
which this policy shall have been in 
force, or within three months from de- 
fault in premium payments, the insured 
shall have the following options: 

Extended Insurance—Without any ac- 
tion on the part of the insured the in- 
surance will be automatically extended 
from date of default in premium for a 
sum equal to the amount of the policy. 

Paid-up iInsurance—Policy contains 


any sub- 
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liberal paid-up and cash _ surrender 
values. 

Loan—The company will loan to the 
limit of the cash surrender value after 
premiums for three years have been 
paid. 

Reinstatement—Should this policy 
lapse it may be reinstated at any time 
within three years, or thereafter by spe- 
cial arrangement, upon evidence of con- 
tinued good health being furnished by 
the insured satisfactory to and approved 
by the company at its home office in 
Macon, Ga., and the payment of pre- 
miumws and all other indebtedness past 
due, with interest at the rate of five per 
cent ] Y hnnum. 

Incontestability—After one year, if 
the premiu are duly paid, this policy 
will be incontestable, except for fraud 
in the application. 

Grace in Payment—Thirty-one days’ 
grace will be allowed in payment of 
any premium after the first. 

Occupation—This p jlicy does not 
strict the insured as to occupation, resi- 


dence or travel, from date of issue, ex- 


re- 


cept as to service in the army or navy 
in times of war, for which a written 
permit mus xe obtained at the com- 
pany’s regular rates. 





MAKING LARGE GAINS. 
Mutual Life Eleven Millions Ahead of 
Last Year—Outlook Good For 
$145,000,000. 


making steady, permanent gains in the 
way of production is shown by the 
fact that the new paid-for business for 
the first seven months of 1911 is $11,- 
000,000 ahead of the same period of 
1910. 

Providing the present rate of produc- 
tion is maintained, and there seems to 
be no reason why such should not be 
the case, the new paid-for business for 
1911 will reach $145,000,000. 


MICHIGAN STATE LIFE. 





Passed Two Million Mark In New Busi- 
ness—Planning For Anniversary 
Celebration. 

On July 20th the Michigan State Life 
of Detroit passed the $2,000,000 mark 
for new business for the year 1911. 
This is 25 per cent. in excess of busi- 
ness for the same period of 1910 and 
almost double the new business for the 
same period of 1909. The death claims 
for the first six months of the year 

amounted to only $3,000. 

The company, in addition to declar- 
ing and paying an 8 per cent. dividend 
on its capital stock, increased its sur- 
plus during the first six months by $7,- 
000 which is a most satisfactory show- 
ing for a company of its age. 

The fourth anniversary of the com- 
pany will be celebrated by an agents’ 
meeting, held in Detroit on August 
28th, 29th and 30th. Elbert L. Hub- 
bard will be one of the principal speak- 
ers at the banquet to be held on the 
evening of August 28th. 





SOUTHERN STATES LIFE. 





Fourth Anniversary Club Meeting a 
Success—Toasts Presented and 
Roster of Membership. 


The receipt of a souvenir program in 
connection with the fourth banquet of 
the Anniversary Club of the Southern 
States Life ef Atlanta, held at the Pied- 
mont Driving Club July 28, shows it to 
have been an interesting affair. 

The officers and members of the club 
are as follows: : 

M. B. Smith. president; H. N. Me- 
Afee, vice-president; Wm. L. Meador, 
second vice president; J. R. Blake, M. 
H. Blount, F. B. Godfrey, J. S. High- 
smith, W. O. Hileman, Fred Hines, H. 
W. Hogg, David A. Leon, G. J. Me- 
Dowell, B. B. Murray, Frank S. Palmer, 
L. W. Robertson, Joe W. Vinson, J. T. 
Weems, J. R. Williams 

The “First Degree Keystone” mem- 
bers, an honor gained by membership 


AUTOMATIG PREMIUM LOAMS. 





IN THEORY AND IN PRACTICE. | 
Nestor Among Actuaries Shows Its | 
Application in Keeping Policies 

In Force. | 

The “Contributed” article relative to) 
Automatic Premium Loans appearing in| 
The Eastern Underwriter of last week, 
has attracted considerable attention. 
One of the letters received came from 
tne well known and capable yoang ac- 
tuary of the Michigan State Life, 
Franklin B. Mead, in which he quotes 
from a statement made by a “Nestor 
among actuaries,” and which appearsin 
the Transactions of the Actuarial So- 
ciety of America, highly commending 
the automatic loan feature. Mr. Mead’s 
letter is as follows: 

“T was much interested in reading the 
arguments in your last week’s issue 
against the Automatic Premium Loan 
Feature in life insurance policies and 
comparing the deductions which the au- 
thor of the article makes from abstract 
reasoning with those which are the re- 
sult of practical experience in connec- 
tion with the clause in question. The 
person who gave the experience of his 
Company is a Nestor among actuaries 
and one of the leading insurance exec- 
utives on this continent. His state- 
ment, which appears in the Transac- 
tions of the Actuarial Society of Amer- 
ica, is as follows: 

“It may interest you to know just 
what our experience under this plan has 
been. We adopted this system in Sep- 
tember, 1894, and for all policies issued 
since that date it has applied automati- 
cally by the provisions of the policy. We 
also gave every policyholder the option 
of taking advantage of the system by 
sending to him an agreement in dupli- 
cate, and all he had to do was to sign it, 
attach one copy to his policy and send 
the other one to us, and it became im- 
mediately part of his contract. 

““From September, 1894, to December 
31, 1908, we have kept alive under this 
system 24,446 policies; of that number 
11,638 have already been reinstated by 
payment of all the arrears in cash. 

“Three hundred and twelve more 
have been reinstated by signing loan 
agreements and reducing the rate of in- 
terest immediately to six per cent. 

“*Thus 11,950, or about forty-nine per 
cent. of all these policies have been 
reinstated so as to be in full force by 
either the payment of cash or taking a 
loan or the application of profits. Three 
hundred and eighteen more have be- 
come death claims and have been paid 
after the deduction of the debt. Sixty-| 
five have matured as endowments and 
have been paid. Eight hundred and 
sixty-four have been surrendered and 
the Company has deducted the amount 
of the arrears. 

“Of the whole 24,446, only 6,028-— 
about twenty-five per cent.—have been 
forfeited finally and we are still contin- 
uing in force under this system 5,221 
policies, assuring $7,322,862.’ ”’ 


for four consecutive years, are G. J. 
McDowell, H. N. McAfee and J. T. 
Weems. 

Toasts at the banquet were as fol- 
lows: 

“The Anniversary Club—Member- 
ship a Valuable Asset,” by M. B. 
Smith; “The Southern States Life In- 
surance Co.—Building for all Time,” 
by H. N. McAfee; “The Agency Force 
—Character Gives l ermanency and Ef- 
ficiency,” by Wm. L. Meador; “The 
South—Regaining Her Own,” by Hoke 
Smith; “The Life Agent—Supervision., 
by His Insurance Department,” by Hon. 
H. W. Laird; “Subjects—Other Than 
Life Insurance,” by Judge Jos. Henry 
Lumpkin. 








Z. A. Barnes of the Atlanta firm 
Tumlin & Barnes, general agents for 
the Illinois Life died during the past | 
week. | 


—_—_—_ 
— ——= 





The Agent’s Good 


is the Company’s good. We act on this belief. Lowest 
net cost to policyholders. New and better policies, 
Good territory now open in several states. 


THE UNION CENTRAL LIFE 


Insurance Company 
OF CINCINNATI, OHIO 


ADDRESS: 
ALLAN WATERS, Sup’t of Agents 





JESSE R. CLARK, President 








The State Life Insurance Company 


INDIANAPOLIS 
Not The Oldest--Not The Largest--Just The Best 


NINE MILLION DOLLARS 
Deposited With The State of Indiana 
For The Sole Protection of Policyholders 


OUR COMPLETE PROTECTION POLICY 


Protects against Natural Death, Doubles the Payment in the 
event of Accidental Death. Provides for Suspension of Pre- 
miums without Forfeiture in the event of Total Disability 


THE MOST DESIRABLE POLICY FOR ALL AGES 


Address CHARLES F. COFFIN, 
2nd Vice President 
1231 State Life Building 





Good Territory and 
Remunerative Contracts 
for Men Who Can ‘Do Things”’ 














NSURANCE MEN will note the signifi- 


The Northwestern || Lewiiisrste ta "ihe Rerdiec 
IMPORT. 


past five years. 
‘ANT 
Mutual Life Insurance Co. FACTS relating to this 


business are shown by the following per- 


centages: 
Expenses ortalit I 
of Milwaukee 1906 1176 59. 473 
GEO. C. MARKHAM, President 1907 11.81 58 4.76 
A. 8. HATHAWAY, Secretary 1908 10.76 59 4.84 
New Business Paid-For ped a = oo 





It is capable of easy demonstration that 


1906 - - - $93,563,452 “ 
Th 
oar ; ‘ : 102,288,684 Fa roa alana is the best Company to 
yeeem o> e Northwestern’s new (1910) poli 
1908 109,685,428 contract with its Dividend Options, Phid-uy 
1909 - . - 113,716,188 and Endowment Options, Options of Settle- 
1910 ‘ - + 119,229,233 ment and the Premium Loan features. 


Issues Partnership and Corporation In- 
surance, 
For further information or an Agency, 


address 
H. F. NORRIS, 
Superintendent of Agencies. 


Each year larger than any in the 
previous history of the Company. 
Cc d Busi 1858. 


























FIRST IN BENEFITS TO POLICYHOLDERS 





MAXIMUM MINIMUM 
DIVIDENDS NET COST 


THE MUTUAL LIFE 
Insurance Company of New York 





PAID POLICYHOLDERS IN 1910 
$56,751,062.28 
APPORTIONED FOR DIVIDENDS IN 1911 
$13,539,333.07 





For terms to producing agents, address: 
GEORGE T. DEXTER 
2nd Vice President 


34 Nassau Street New York, N. Y. 
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BANKERS LIFE EXAMINATION 


REPORTS SURPLUS OF _ $31,650. 


Work of Wilbur S. Tupper In Agency 
Matters Commended—Mortality 
More Favorable. 


From the New York Insurance De- 
partment we have received a copy of 
the report of an examination of the 
Bankers Life of New York which shows 
that the company on December 31, 1910, 
had admitted assets of $1,381,563; re- 
serves on outstanding policies and 
annuities: Class A. $48,982; Class B. 
$1,166,106; a total of $1,215,088, from 
which is deducted $11,41J3, being re- 
serves on policies reinsured in other 
solvent companies. 

The company had a cash capital of 
$100,000 and a net surplus of $31,649, 
instead of $54,625 as claimed. 

Discards Townsley’s Claim. 

Speaking of the claim of Henry P. 





Townsley, former joint owner and em- 
ploye of the company, for commissions 
due him under a contract dated July 
20, 1893, the report says: 

“The contract was cancelled by the 
company in August, 1896, and a new 
contract was made October 1, 1896, 
which reaffirmed the renewal commis- 
sions to become due under the old con- 
tract on business written up to and 
including September, 1896. The second 
contract was terminated in 1897, and 
in an action for damages Mr. Townsley 
recovered $10,000. In view of this fact 
and the further fact that Mr. Townsley 
was employed by the company in an 
advisory capacity from July 31, 1906, 
to June 30, 1910, at a salary of $5,000 
a year, during which time any claim 
could and should have been settled, no 
liability is added on account of this 
suit.” 

Changes in Underwriting Methods. 

The work of Wilbur S. Twpper in 
changing conditions in the agency and 
medical departments which were detri- 
mental to the company, is strongly 
commended by Examiner Watkins, as 
will be seen by the following: 

“During 1910 the underwriting de- 
partment has undergone radical changes. 
Under the old conditions the main 
object in view was volume of new 
business, too little attention being paid 
to its quality. There appears to have 
been little uniformity in the agénts’ 
contracts, and the agents themselves 
were not men of high character, and 
spent only a portion of their time in 
the work of the company. There were 
many instances of collusion between 
the agent and the medical examiner 
All of these resulted in placing con- 
siderable undesirable ‘business on the 
books of the company. The present 
management have revised the agents’ 
contracts, application, medical examina- 
tion and other blanks and in the mefro- 
politan district order all medical ex- 
aminations, thus eliminating all chance 
of collusion. These new methods have 
completely changed the personnel of 
the field force and at the present time 
not one of the old agents is with the | 
company. New- men have been ap | 
pointed and, while they are not pro-| 
ducing a great volume of business, | 
that which is placed on the books is | 
of a better quality.” 

Reference is made to the favorable 
change in the mortality of the com-| 
pany. 

Now in New Hands. 

As stated in our columns two weeks 
ago, the Bankers Life has been pur- 
chased by Wilbur S. Tupper and his | 
friends, Mr. Tupper hav?ng been elected 
president of the company. It is pro- 
posed to change the name to that of 
Niagara TAfe Insurance Company: in- 
crease the capital to a ‘half-million 
dollars and remove the headquarters | 
from New York City to Buffalo. 


W. H. Gregory President. 

At the organization meeting of the 
Central Life Insurance Company of 
Louisville, Ky., W. H. Gregory was 
elected president. Of the authorized 
capital of $500,000, $100,000 has been 
subscribed. 











A GIANT »™ SOUTH 


Its Name Is A Synonym of Strength 





Operating under the Compulsory Reserve Deposit Law of the 
State of Kentucky 


MEN OF CHARACTER AND ABILITY 
WANTED, TO WHOM WE CAN OFFER 
GOOD COMMISSIONS AND TERRITORY 


Citizens National Life Insurance Company 
CHAS. D. PEARCE, President LOUISVILLE, KY. 














MAKING SATISFACTORY GAINS. 


ing the past decade, the North Amieri- 
can ranked first in new business dur- 


Interesting Figures Given Out At Con- ing 1910, second in insurance gained 
vention of North American Life and second in insurance in force. 
Field Men. There are only 26 companies leading 

—_—— the Newark institution in insurance 


As predicted in the columns of The in force. 
Eastern Underwriter the Mackinac Is- 
land meeting of the $100,000 and $200,- 
000 Clubs of the North American Life 
of Newark was a big success. 

Pledges of new business for the bal- 
ance of the year from managers and 
agents present aggregated over $6,000,- 
000, which, based upon the production 
for the first six months of the year, 
may be termed conservative. Assum- 
ing that the expectations of the man- 
agement and field force as to new busi- 
ness will be realized the increase over 
the results for 1910 will be about 331-3 
per cent. 

Interesting Points Brought Out. 

At the Convention several interest- 
ing points relative to the affairs of the 
company were brought out. It was 
shown that the mortality since organ- 


HONORED ACTUARY PASSES AWAY. 
James M. Lee of Berkshire Life Suc- 
cumbs to Pulmonary Tuberculosis— 
37 Years With Company. 





Following an illness necessitating con 
finement to the house for a period of 
three weeks, although a sufferer for a 
number of years, James M. Lee, actuary 
of the Berkshire Life of Pittsfield, Mass., 
expired on Thursday afternoon of last 
week, at age 67. The cause of his 
death was pulmonary tuberculosis. 

Mr. Lee had served the Berkshire Life 
as actuary for a period of 37 years and 
was highly esteemed by the members 
of his profession. 


ization has been but 49.62 per cent. of He was born in Texas February 2 
the expected; that the assets are earn- 14944 and finished his education at a 
ing an average rate of interest in eX- military school in Connecticut. H 


cess of 5 per cent.; that the bonds 
purchased are yielding 5.7 per cent. on 
the purchase price, and the mortgages 
held return an average earning of 5.14. 
Another interesting point is the fact 
that 55 per cent. of the assets of the 
company are now invested in farm 
mortgages, and arrangements have 
been made with firms in the west to 
invest the greater portion of the com- 
pany’s money in farm loans to yield 
an average rate of interest of not less 
than 5.5 per cent. 
Company’s Growth. 

It is shown that after four years of 
experience as of December 31, 1910, 
while 129th in age, the North Ameri- departments of the Company for a cor 
can ranked 27th in insurance gained test in number of applications during 
during 1910; 35th in new business pro- the new Club year. The challengers are 
duced; 54th in surplus to policy hold. Messrs. Bendiner, Selenkow, Spangler, 
ers and 58th in insurance in force. Kahn and Younquist, the group to be 

Among the companies organized dur- known as “George Long’s Quintet.” 


served in the Civil War, and at its close 
entered the employ of the Mutual Life 
of New York, where he remained until 
1874, when he became actuary for th 
Berkshire Life. 

About eight years ago Mr. Lee was 
struck by a surface car while in New 
York, which caused injuries that neces- 
sitat-* ise of a crutch. 





Chailenge the Field. 





Five men in the Atlantic Department 
of the New York Life have challenge‘ 


any five men in each of the other eight 








Great Southern Life Insurance Company 


Insurance written first year over 


SIX MILLION DOLLARS 


New Insurance Written During 1911 


January $627,400 
February 600,400 
March 655,585 
7 April 1,135,150 $3,018,535 


| 

‘ADMITTED ASSETS 
| $1,038,051.16 
| 

| 


COMPANY 


We want good men to represent a good 





Company. Address 


J. S. J. T. SCOT 


Treas 


President O. S. CARLTON, Vice President 
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‘LIFE UNDERWRITERS ORGANIZE 





WEST VIRGINIA ASS'N FORMED. 
C. A. Veden Heads New Wheeling 
Body—Graham C. Wells of Pitts- 
burg Chief Speaker. 





Another step was taken last week to 
extend the scope and influence of the 
Life Underwriters movement when as 
a result of a meeting held at the Hotel 
Windsor, Wheeling, the West Virginia 
Life Association was 
formed. G. C 
of the 
temporary chairman. 


Underwriters 
Crook, 
Life 


superintendent 
Metropolitan presided as 


Following a brief announcement as 


to the purpose of the meeting, Mr. 
Crook introduced Graham C. Wells of 
Pittsburg, who three times has been 
honored with the presidency of the 


progressive organivation in that city. 
Mr. Wells discussed the wor 
the association, and none are better 
qualified to point out i advantages. 
conservative, but neve 


Young, t rtheless 
aggressive Mr. Wells is a champion of 
the best practices in life insurance field 


work and whi that pri 
marily the character individual 
has a bearing on field methods, he be 
lieves that even the best may be im 
proved or benefited through contact 


admitting 


of the 


one with another. For the past 10 or 
12 years he has been one yf the 
staunchest supporter: of the Pittsburg 
association—the second oldest—and 
knows what influence it has wrought 
on life insurance affairs in the indus 
trial metropolis and immediate sur- 
roundings As a result, h addre 
was practical and highly beneficial 
Officers Elected. 

Following the address of Mr. Well 

it was decided to form an organization 


the following being chose 
Veden 


President C. A Prudential 
first vice-president, Jam P. Hanley 
Penn Mutual; second vice-president, 
G. C. Crook, Metropolitan: secretary 
Ignatiu Brennan, Southern State 
Mutual; treasurer, George Baird, Mu 
tual of New York; executiv ommit 
tee, H. M. Taylor, Northwestern Mu 

Squitable of Wash 


tual; J. H. Jenkins, E 

ington; H. M. Kimberland, Union Cen- 

tral; Carl Sobanski, Conservative Li 

Percy Callahan, John 

B. Sweeney. Equitable of New 
Charter Members. 

The enrollment of charter members 





given herewith: 
G. C. Crook, H. W 
Samuel. H. FE. Gilbert, Metropolitan; 
Carl Sobanski and C. E. Flanag 
Percy Callahan and Thomas 
John Hancock: Charles Kill- 
Mutual; Ignatius Bren 
nan, Southern States Mutual; J. H. Jen- 
kins, Guy O. Lacey, Ivan Leave 
Trussel, and J. T. Murrell, Ee 
of Washington TBS 
Equitable of New 
land, E. A. Graham and J. H 
Union Central: W. A. Springer, New 
York Life: D. FE. McDonald, A. H. Hill 
Ray Miller, and H. E. Zehm, Life In 
surance Co. of Virginia: George Baird 
Mutual Life; Edward Schaefer, Phoenix 
Mutual; C. A. Vaden, H. C. Primrose, 


Leachman, Ben 


an, Con 
servative; 
S. Meek. 


meyer, Fidelity 


- 
jnitable 
weenev 


Kimber 


and R. U. Adams, Prudential: H. M 
Taylor, Northwestern: and James P 
Hanley, Penn Mutual 

C. A. Vaden, James P. Hanley and G 
C. Crook were annointed a committee 
to draft up a constitu nd by-laws 


same for annroral at the 


¢ of the as tation which 


call sale 
next meetin 
will be held August 19 


Will Join Natioral Body 


Meetings _ il] ha held man th and 
ft fs nronosed to — — nram 
nent lecturers or sneakers for each 
meeting. when possible to do » 

Henry J. Powell, president of the 
National A wliation has pnromi 1 to 


s+ that 


attend the Angust meeting and 
time or prior 
taken to join the National organization 
To this end, delegates will be chosen to 
attend the annual convention to be 


held tn Chicago 


thereto steps will be 
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WILL ASSESS PRUDENTIAL 


ON DEFERRED DIVIDEND FUND. 





Newark Commissioners Ignore Claim 
of State Insurance Department— 
Legal Battle Likely. 





Ignoring the action of Vivian M. 
Lewis, Insurance Commissioner for 
New Jersey, who at the instigation of 
State courts classed the deferred divi- 
dend fund of the Prudential as a policy 
liability, the Newark city tax board 
has announced that it will place the 
personal assessment upon The Pru- 
dential at $32,067,517. 

In fixing this amount the board ac- 
cepted the advice of City Counsel Nu- 
gent, both as to the deferred dividend 
policy fund, amounting to $23,441,- 
441.15 and including in the assessment 
the items of the “miscellaneous debts 
and liabilities” for which the company 
claimed exemption. The sum of these 
items amounted to $2,144,023.45. To 
these were added the $6,482,052.15 upon 
which the company admits liability for 
taxes. The sum of these three amounts 
makes the grand total. The assess- 
ment as a whole is $1,807,117 more 
than the personalty of the company 
was assessed at last year. 

It cost The Prudential over $700,000 
to satisfy the claims of the city of 
Newark for taxes on this fund, the 
verdict being obtained purely on a 
technicality; in other words because 
the commissioner of insurance had not 
designated the deferred dividend fund 
as a policy liability Now that he 
has done so, it would seem that the 
city of Newark has a slim chance of 
recovery in this instance. 

CARING FOR THE DEBIT. 

The most important feature of the 
Agent’s work is the proper care of the 
debit entrusted to his charge. His 
failure to get and keep his debit in 
good condition will mar an otherwise 
good record. 

During my connection with the busi- 
ness, I have felt deeply interested in 
the Agent managing his debit success- 
fully. As far as I have been able to 
observe, the method employed by the 
successful Agent during the early 
months of my service (1909), does not 
vary noticeably from the methods em- 
ployed by the successful Agent of to- 
day. As I see him, he is a methodical 
man. As was stated in The Weekly 
Record of recent date, “he plans his 
work and worl his plan.” He real- 
izes the fact that as a rule the people 
with whom he does business are hon- 
est and that they will not refuse to 
pay an honest debt while there is a 
dollar in their pocketbook He is 
also alive to the fact that the butcher, 
the grocer, the baker, the coalman and 
the representatives of other companies 
many times call and collect at the 
homes he visits, and he therefore se- 
lects the part of his territory where 
his policyholders of smallest means re- 
side, and begins his collections there 
early Monday morning. He makes as 
many collections as it is possible to 
make before noontime, and where the 
debit is fairly concentrated, makes 
considerably over 50 per cent. of his 
entire collectible calls on Monday. 

The Debit of the Successful Agent 
is Entirely Covered by Wednesday 
Noon, and He is Among the First to 
Pass His Account Over to the Cashier. 

This leaves him a considerable part 
of the week to canvass, and the ob- 
serving Agent also realizes that the 
quality of the business handled has 
quite a bearing on the condition of the 
debit. If there is a dowbt as to quality, 
a careful inquiry as to the number of 
times the rospective applicant had 





been previously iffsured, the length of 
time the premiums had been paid, and 
the cause of lapse will enable him to 
reach a conclusion as to the advisabil- 
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there is any doubt he consults his As- 
sistant or Superintendent before sub- 
mitting the application. 

The writing of poor business hurts 
the debit, and it certainly hurts the 
Agent, for instead of possessing these 
qualities essential to success, cheer- 
fulness and enthusiasm, he ‘becomes 
discouraged on seeing so much of his 
time and energy wasted when the 
business goes the way it went many 
times before, on the lapse-sneet. 

As has been pointed out many times 
in The Weekly Record, the prompt 
placing of business issued and tactfully 
impressing the new policyholders with 
the necessity, and the advantage to 
them, of paying premiums regularly, 
have a lasting effect on the business, 
and if the Agent pays the same care- 
ful attention to the policy after issue 
that he did to creating the prospect 

id securing the application, the 
lapses on new business w'‘ll be reduced 
considerably and the debit necessarily 
benefited to a very great extent.—M. 
Reilly, in the Prudential Record. 





WITH NORTHWESTERN NATIONAL. 





Henry W. Alistrom Selected as Actuary 
—A Graduate from New York 
Life. 





The Northwestern National Life of 
Minneapolis has appointed as actuary 
of the Company Henry W. Allstrom, for- 
merly with the Occidertal Life of Cali- 
fornia. The position has been vacant 
since the retirement of W. J. Graham 
several months ago. 

Mr. Allstrom commenced his actuarial 
career in the home office of the New 
York Life and subsequently joined 
forces with the Manhattan Life. 

A capable young man, with a most 
promising future before him, the North- 
western National is to be congratulated 
upon securing his services. 


SECURE LARGE TERRITORY. 
Maryland Insurance Agency to Cover 
Three States and D. of C. for 
Columbian National. 





The interests of the Columbian Na- 
tional Life in Maryland, Delaware, Vir- 
rinia and the District of Columbia will 
be taken care of by the Maryland In- 
urance Agency Company, of Baltimore, 
as general agent. Charles T. Le 
Viness, Jr., is president of the Agency 
Company. 

It is the intention to establish agen- 
cies throughout the territory and ag- 
sressively push the affairs of the Colum- 
bian National to the front. 

Vice-President William C. Johnson is 
gradually gathering around him an 
agency force capable of producing a 
most satisfactory business. 





Making Good Gains. 

The International Life of St. Louis 
shows satisfactory progress for the 
first six months of the current year, 
the total new insurance written ag- 
gregating more than $6,000,000, an in- 
crease of about $1,500,000 over the 
same period of last year. The man- 
agement is very much gratified with 
the improvement in the character of 
business written, the new issue show- 
ing practically no term insurance, the 
tendency being toward 20 pay life and 
20 year endowment forms. 

The company bas just inaugurated a 
contest for 1911 appointees. J. L. Bab- 
ler, vice-president, has sent out letters 
saying that the 1911 appointees who 
write $30,000 of business (term ingsur- 
ance excluded) between July 18th and 
September 18th, and pay for same be- 
fore October 14th will be invited to 
the big convention, which is to be held 
at St. Louis October 27th and 28th, at 
the Company’s expense. Mr. Babler 
seems to think that this will double the 
business during the period, and greatly 
aid in developing new men. It is ex- 
pected that at least one hundred will 
attend the big club meeting of the 
company on account of this offer. 











Incorporated as a Stock Company by the State of Illinois 





COMPANYS 


HOME OFFICE 
Fifth Floor, Tacoma Building, Chicago 


The ONLY Life Insurance Company operating through 
BANKS OF DEPOSIT which prepares the 
field for you—MR. AGENT 
WHY don’t you write the Company AT ONCE ? 








HARTFORD 
LIFE 


Is out after Business and Wants 
You To Ask About Its Best 
Proposition. It Will Be Worth 
While. 


WE HAVE THE 
BEST SELLERS 


CHARTERED 1866 
Paid Beneficiaries Over 


$37,000,000 
HARTFORD, CONN. 








MICHIGAN 
STATE LIFE 


DETROIT 
FREDERIC APPS, President 


A LIBERAL SALARY 


and First Year Commission and a 
Continuous Renewal Commission 
To TWO PERSONAL 
PRODUCERS 
IN 


OHIO or INDIANA 


ADDRESS: 


Howard C. Wade, Sup’t of Agents 











Assets $2,127,667.58 - 


For Territory Address 


RESERVE LOAN LIFE INSURANCE CO. 


Indianapolis, Ind. 


Surplus to Policyholders $236,303.93 





Liabilities $1,891,363.65 











TEXANS 


BUMPER CROPS IN TEXAS 


Are assured this year 


NEED INSURANCE 


And have the money to pay for it 





Southwestern Life Insurance Company 


Oldest and Strongest Texas Company 


DALLAS, TEXAS 








WHY NOT 


“es 


Mutual Life Insurance Company 
OF BOSTON, MASS.? 





WHY NOT 


WHY NOT 


THE 18 PAYMENT LIFE? 


IT DOES THINGS—TRY US 


THIS AGENCY? 





Telephone 6030—6031 Cortland 





WILLIAM N. COMPTON, Generai Agent 


220 BROADWAY, NEW YORK CITY 
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PURE ENDOWMENT FEATURE 


INVESTMENT PART OF POLICY. 








How It Differs from Regular Contract— 
Used to Matured Life 
Policies. 





Everyone understands that the reg- 
ular endowment policy is one which will 
be paid to the beneficiary in case the 
insured dies during the endowment 
period, or will be paid to the insured 
himself if he lives through the endow- 
ment period. In contrast with the reg- 
ular endowment we have what is known 
as the Pure Endowment, so-called be- 
cause it provides no protection what- 
ever, being for investment only. In other 
words, if the insured dies during the 
endowment period, all premiums paid 
on the policy are forfeited to the com- 
pany, and nothing whatever is’ payable 
to the heirs or estate of the insured. 
If, however, the insured lives to the end 
of the endowment period, he himself 
receives the face amount of the policy. 

Purpose of Pure Endowment. 

It is obvious that a Pure Endowment 
will cost much less than the regular 
endowment policy, since the premiums 
forfeited by those who. die during the 
period inure to the benefit of the re- 
maining members and enable the com- 
pany to offer such a policy at lower cost 
than if there were death claims to be 
provided for. It may be regarded. as a 
hardship that one’s premiums should be 
forfeited without any return in case of 
death, but no one is compelled to invest 
in a Pure Endowment, and presumably 
only those do so who have no one else 
to provide for and wish only to accumu- 
late a fund for their own old age. If 
the insured dies before the end of the 
endowment period, he will not need the 
money, and he is willing to take that 
chance. If he lives to the end of the 
period, he has provided for himself a 
competence at a smaller outlay than he 
could have provided in any other way. 

Policy Legally Authorized. 

The New York law, which prohibits 
the writing of any form of tontine in- 
surance, under which all surplus is for- 
feited in case of death or termination 
before the end of the dividend period, 
authorizes the writing of pure endow- 
ments, under which not only the sur- 
plus but the entire principal is forfeited 
in case of death before maturity of the 
endowment. We have said that by 
means of Pure Endowment a fund may 
be accumulated for old age at less out- 
lay than by any other form of policy. 
This is particularly true in the case of 
pure endowments running through a 
long period. The American Experience 
Table of Mortality assumes that, out of 
81,822 persons living at age 35, three 
will live to age 95, but will die during 
the ensuing 12 months. Let us suppose 
now that a man aged 35, being desirous 
of providing a fund for his own declining 
years, applies for a Pure Endowment. 
to be paid to him if he is still living 
at the age of 95. The chances of his 
living to receive the money at that ad- 
vanced age may be considered remote: 
nevertheless, it would be interesting to 
note what the cost of such a policy 
would be, as computed by the American 
Experience Table. 

Cost Maturing at 95. 

The computation of the single pre- 
mium for such a policy is very simple. 
For example, we have stated that out 
of 81,822 persons living at age 35 not 
more than three, according to the Amer- 
lean Experience Table, will live to 95. 
Computing our premium by that table, 
we must be prepared to pay out the sum 
of $3,000 at that time, assuming that 
we start with 81,822 lives insured at 
age 35. That is to say, we must pay 
$2,000 forty-nine years hence. The pres- 
ent worth of that sum at 3 per cent. 
would be $705. In other words, if we 
have a fund of $705 now in hand and 
the same earns 3 per cent. compound 





interest for the next forty-nine years, 
we shall then have on hand the sum of 
$3,000, or enough to pay each of the | 
three insured lives still living the sum 

of $1,000. The $705 is to be contributed 

by the 81,822 persons, who insure on 

the Pure Endowment plan at age 35. | 
Dividing the sum by 81,822, we find that, | 
if each one of the insured persons will 

pay in the sum of 86 hundredths of 

one cent, we shall have the amount | 
needed to pay each one of their num- 

ber who lives to the age of 95 the sum 

of $1,000. In other words, a single 

premium of a little less than one cent, 

paid at age 35 and paid but once, will 

be sufficient to provide for a Pure En- 

dowment of $1,000 payable at age 95. 

We do not know of any company that 
would care to bother with a Pure En- 

dowment of that form; and, while very 

few people would take a Pure Endow- 

ment policy payable at 95 with the ex- 

pectation of living to receive the money, 

it is probable that almost anyone would 

be willing to pay a single premium of 

one cent. on that chance. 

Policies Payable at 85. 

Many life insurance companies, in 
lieu of an Ordinary Life policy, issue a 
policy payable at age 85 for a gross 
premium not materially greater than | 
the ordinary life gross premium charged | 
by other companies, though the net | 
premium would necessarily be slightly | 
larger than that of an Ordinary Life 
on the same reserve basis. The cost} 
of such a feature is scarcely more than 
nominal. To illustrate, let us again as- | 
sume that we have 81,822 insured at} 
age 35. An Ordinary Life policy, issued | 
at that age on the basis of the Ameri- | 
can Experience Table and 3 per cent. 
interest, will have a reserve at age 85) 
of $844.01. In order to mature that pol- 
icy as an Endowment at age 85 we| 
should need an additional sum of $155.99, | 
We should then have $1,000 with which 
to pay the policy as an Endowment. | 
The proposition would then be for each 
one of our 81,822 persons to apply for | 
a Pure Endowment of $155.99 payable | 
at age 85, in addition to their Ordinary | 
Life policy of $1,000. By referring to | 
the mortality table we find that 5,485 of | 
our 81,822 persons living at age 35 will | 
still be living at age 85. In order to} 
provide a Pure Endowment of $155.99 
for each of these 5,485, we shall need a 
total amount at that time of $855,605.15. 
That is the amount which we shall need 
fifty years hence, when the insured is 
85 years of age. The present worth of 
that sum, discounted at 3 per cent, 
would be $195,163.50. This is the sum 
which we should need -to have in hand 
now, in order to be able to pay a total 
of $855,605.15 fifty years hence. It is 
the sum which our 81,822 persons must 
contribute to-day. Dividing the amount 
by 81,822 we obtain $2.38. In other 
words, if our 81,822 persons will each 
pay in to-day a single premium of $2.38, 
we shall have a total of $195,163.50, 
which sum improved at 3 per cent. com- 
pound interest for fifty years will give 
us $855,605.15, the amount necessary t« 
pay $155.99 to each of the 5,485 persons 
then living. - To express it differently, 
if each of our 81,822 persons, who has 
secured an Ordinary Life policy of 
$1,000, will make a single cash payment 
of only $2.38, his Ordinary Life policy 
can be written as a policy payable for 
its face at age 85. If the sum named 
were to be paid in equal yearly instal- 
ments during the coming fifty years or 
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T HE general agent is making a profit on every case 
you write. Why not make this extra commission 
yourself by working for the 


STANDARD LIFE 
OF PITTSBURGH? .. .«. 


Policyholders are given a stock interest in the company 
by. the guaranteed dividends on their policies. Our 
agents are saving money. 
Write FRANK A. WESLEY 
(Vice-President and Director of Agencies) 
for agent’s contract 


Home Office: THE JENKINS ARCADE BUILDING 
PITTSBURGH, PENNSYLVANIA 








Frank D. Jackson, Pres. Sidney A. Foster, Sec. 


DISTRICT MANAGERS WANTED 


Territory in Pennsylvania, Ohio, Mis- 
souri and Iowa 


ROYAL UNION 
Mutual Life Insurance Co. 


DES MOINES, IOWA 
DISTRICT MANAGERS WANTED 


—“IZZERS” #86 
A CLASS OF THEIR OWN 


They must be honest, en- 
ergetic and have brains. 
If you are an “IZZER” 


WE WANT You 
INTERNATIONAL LIFE 


Jas. T. Priestly, M. D. sr. LO UIS, No. 


Medical Director 











Carleton B. Pray 
Treasurer 

















PROSPEROUS AGENTS 


We closed the first half of the year with new business well-ahead 
of that for the first half of 1910. 
YOU? 


ment, satisfied policyholders, and the Company's fine reputation, 


Our agents are prosperous. Are 
Policies, premium rates, dividends, progressive manage- 
give to our agents an advantage in soliciting. That advantage in- 
creases their incomes. Write to 

GEORGE D. LANG, Superintendent of Agencies 


Massachusetts Mutual Life Insurance Company 


SPRINGFIELD, MASS. 
INCORPORATED 1851 








e _ 
National Life Insurance Company 
MONTPELIER, VERMONT 
Mutual. Organized 1850. 

This company has increased its dividend scale this year for 
the third successive year, and the increase applies to all partici- 
pating policies in force from 1850 to date. 

An attractive monthly income policy just placed on the 
market. 


A good agency opportunity for the right man in Central 


New York. 





CORRESPONDENCE INVITED 





until prior to death, it is obvious that 











only a trifle would be added to the pre- 
mium he is already paying on his Or- 
dinary Life policy. 

Let us look at another suggestion on 
that point. Almost any company will 
pay at the end of its first year on an 
Ordinary Life of $1,000 issued at the 
age of 35 a dividend of at least $2.38. 
It is obvious, therefore, that if only 
the first dividend of an Ordinary Life 
policy issued at age 35 were applied 
as a single premium to the purchase 
of a Pure Endowment as indicated, the 
policy in most cases would be changed 
te an endowment payable at age 85. 





The Accelerative Endowment. 
Several companies make use of the 





Security Mutual Life Insurance Company 
BINGHAMTON, N. Y. 
Desirable contracts for desirable seit 


can be desirable men. 


For particulars address, Home Orrice. 


obtained by 
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Pure Endowment to mature Ordinary 
Life or Limited Payment Life policies 
as endowments. Suppose, for example, 
that an Ordinary Life policy for $1,000 
is issued at age 34, and that the first 
dividend payable at the end of the first 
year, when the insured has attainea 
the age of 35, amounts to $2.38, that 
dividend applied as a single premium 
will pay in full for a Pure Endowment 
of $155.99 payable fifty years later, 
when the insured has reached the age 
of 85. If the policy was issued at age 
34, as suggested, the reserve at 85 would 
be $845.94; and the Pure Endowment 
of $155.99, then maturing, would give 
total cash of $1,001.93, or $1.93 in excess 
of the face amount necessary to mature 
the policy as an endowment. Subse- 
quent dividends applied in the same 
manner will gradually bring the date 
of maturity nearer to the attained age 
of the insured until the two coincide 
and the policy becomes an endowment. 
Possibly, for example, the reserve of 
the accumulating Pure Endowments, 
plus the reserve of the original policy, 
may equal the face amount of the latter 
when the insured has attained the age 
of 60 years. Of course, if the insured 
dies prior to the maturity of the policy 
as an endowment, he will simply get 
the face amount of the insurance, the 
same as if it were an Ordinary Life 
policy payable at age 96. He will in 
that case receive nothing on account 
of uis dividends, the latter having been 
applied to changing his contract to the 
endowment form. 
Guaranteed Dividends. 

Some companies make use of the 
Pure Endowment principle in payment 
of so-called guaranteed dividends. To 
illustrate: The difference between the 
premiums of a participating and non- 
participating 20 payment life policy at 
age 35 would be—say $5. By increasing 
the premium of the non-participating 
policy by that amount and tsing the 
same as the yearly premium of twenty 
year Pure Endowment, the company is 
able to guarantee the insured a bonus 
of—say $200, if his policy is still in 
force at the end of the twenty years. 
This so-called “guaranteed dividend” is 
not a dividend in the proper sense of 
the term; for it is not a division of 
profits, but merely the proceeds of 
a Pure Endowment for which the in- 
sured has paid each year a cash pre- 
mium of $5. It is a good return on 
the money invested, but is subject to 
the forfeiture of all payments made in 


case of the termination of the policy 
by death or lapse prior to the-end of 
the last day of the twenty years. It 


is objectionable chietly because no 
understood by the insured, the name 
being deceptive. It is even more ob- 
jectionable than the old form of de- 
ferred dividend, because it does not 
involve the forfeiture merely of possible 
earnings or savings but of actual cash 
advanced by the insured, usually with 
no sufficient understanding of the 


transection on his part. 





His Best Asset. 








A director of a large corporation 
(capitalized at $2,500,000) in acknowl 
edging receipt ‘of a Monthly Income 
policy of The Prudential says he re- 
gards it as his “best assets” and ex- 
presses thanks that such an admirable 
plan was suggested to him. We quote 
from the letter: 

“T know of no better way to provide 
for a man’s family after he is gone: 
It is decidedly better in my opinion 
for a man to leave his widow or chil- 
dren a stipulated sum each month 
rather than a large lump sum, which 
may be rapidly spent until the prin- 
ciple is gone or which is apt to be lost 
through bad investment.” 


With Philadelphia Life. 

As manager of its newly created per 
sonal accident department the Philadel 
phia Life Insurance Company of Phila 
delphia, has appointed Louis H. Alex 
ander, a graduate of the Fidelity and 
Casualty and the Employers Liability 
offices at the Quaker City, and a strong 
accident underwriter. 








HINTS TO BUSINESS GETTERS. 





It has been said that 

The Successful the road to success is 

Agent. not the same to all peo- 

ple; that the methods 

used by some would result in failure 

to others. Granting that this may be 

true, there are certain well-defined 

essentials which are common to all who 

hew for themselves a successful career 

in the business world. This is particu- 
larly true of life insurance. 


The editor of the Central Life Mes- 
senger says that there must be: desire, 
effort, preparation, perseverance, affabil- 
ity, economy and sacrifice. Certainly 
those qualities may be arrayed as a 
“big seven.” We quote the article as 
follows: 

“Every man who engages in any busi- 
ness desires to be successful. The num- 
ber, however, who are successful is not 
great. And those who succeed vary 
greatly in the success attained. There 
must be more than desire. Desire, plus 
effort, plus preparation, plus persever- 
ance, plus affability, plus economy, plus 
sacrifice equals success. This is the 
formula, and it is true in every sphere 
of life. The men who have made great 
suecess have filled the first measure of 
the equation. Success in the business 
of life insurance means much, consid- 
ered from any point of view. The ser- 
vice rendered to society is great. Con- 
ditions are often made vastly better by 
the untiring effort of the insurance 
agent. 

“But my purpose is to speak more | 
directly of the successful agent, and | 
why some men are not successful. The | 
above formula applies. The combining | 


of these seven elements in an honest, | 
straightforward way will gain for any | 
capable man that which will place his | 
name among the doers of great things. 

“Desire is a soul hunger. Effort is | 
focusing energy. Preparation is train- | 
ing power. Perseverance is increasing 
power by continuance. Affability is the 
oil of gladness which reduces friction. 
Economy is saving one’s self and the 
results attained. Sacrifice is parting 
with one thing to gain another. Just as 
the farmer scatters the seed that he 
may gather a harvest, so the insurance 
agent must give himself without reserve 
to the success of his business. 

“The successful agent becomes a man 
of power and of influence. If anyone 
who reads these lines has been reason- 
ablv successful, strive for greater Tre- 
cults, for life means growth.” 





* +. = 
In the same issue of the 
Field above periodical appears 
Man’s an article by J. V. 


Owens, State manager 
for Montana for the 
Central Life in which he portrays what 
he terms “The Truly Successful Life 
Insurance Man.” He says: 

“Not one man in fifty makes good in 
life insurance. This one man concerns 
me. I believe I know his makeup. 

“He is a student of life insurance. He 
believes firmly in it. He knows his 
company is responsible, and will give 
value received in every policy it writes. 

“He is a man of integrity. He wili 
never wilfully misrepresent, and will try 
to give the prospect the proper policy 
regardless of his own commissions. 

“He is a man of premeditation. He 
plans his work so as to accomplish the 
most with the least outlay of energy. 

“He is a man of action. He works 
hard eight hours per day, and does not 
hesitate to work twelve hours if the oc- 
casion demands it. 

“He cultivates personality—the es- 
sence of personality being confidence in 
ourselves, enthusiasm in the presenta- 
tion of what we have to offer, and sym- 
pathy with him we are dealing with. 

“The truly successful life insurance 
man accordingly knows his ‘business 
and the company he represents; he is a 
man of integrity—of premeditation—of 
action—of personality. Such a man 
would likely succeed in any undertak- 
ing. He is, however, one man in fifty. 


View. 





Does he meet with reverses? Of course 
he does. He will get into communities 
opposed to life insurance, or indifferent 
about it. (Failures in crops, and finan- 
cial stringencies will cut down his busi- 
ness. Competitive agents will hamper 
him—but failure is not in his make-up. 
Like the prudent general, he may re- 
treat, yet he will keep his forces in 
alignment, and at the opportune time 
will reverse front, and turn into victory 
what was apparent defeat.” 





Large Outstanding Insurance. 

Outstanding new insurance aggregat- 
ing approximately $50,000,000—the larg- 
est amount in its history—causes the 
New York Life to urge its field force to 
start a settling up or cleaning up cam- 
paign, i. e., place the policies or return 
them for cancellation. 





Stairs—Wants 
Damages. 


Fell Down $30,000 





As owner of a tenement house at 
Scranton, Pa., Daniel Brenneman must 
defend an action for $30,000 damages. 
Seven-year-old Helen Seidman, the 








complaint alleges, fell on the stairs 
and was badly injured as the result of| 
a defective railing. $20,000 is sought} 
because of her injuries, and $10,000 ad-| 
ditional on account of worry and ex-| 
pense suffered by her father. | 





1860 Sist Year —-191] 


Home Life 
Insurance 


Company 


of New York 


GEORGE E. IDE, President 


oe, OO ee Tee $25,025,299.06 
Insurance reserve fund, 
Ns od uvars oe eeee + +0e$20,937,739.93 
Reserve for deferred 
dividends............ $2,292,947.00 
Reserve for all other 
contingencies........ $1,794,612.13 
Insurance in force, 
December, 31st, 1910 
$100,214,968.00 


“As aresult of a thorough examination 
into the affairs of this Company, it is evident 
to your examiners that the business is being 
conducted in an efficient manner * * * with 
a view to obeying fully the law and with 
intention of dealing with the policy-holders 
justly."—Extract from Report of the 
New York State Examiners, Dec. 24, 
1910. 











FEW MONTHS! 
visit with me. 


could be. 


COME AHEAD! 


days! 


MY FRIEND, DID YOU EVER SELL A LIFE IN- 
SURANCE POLICY? If you never did, wouldn’t you like 
to? I tell you that the money a man makes in Life Insur- 
ance commissions is just as good money as anybody’s got, 
and there’s a BARREL OF MONEY going to be made just 
that way right here in New York DURING THE NEXT 
Why shouldn’t YOU have a whack at it? 
I do just wish that you would come up here and have a 
We could have a smoke and a lot of talk, and 


MAYBE YOU’D BE INTERESTED—I'm pretty SURE you 


IT’S THE PRUDENTIAL—I never 
saw such an ELEGANT LINE OF GOODS in all my born 


ROBERT J. MIX, Manager 


20 Vesey St., New York City 
Telephone 3474 Cortiand 








your while to investigate. 
confidential. 


Cc. E. RAWSON, President 
W. A. HARBACH, Secretary 





It will do no harm, anyway. 


THAT’S THE VERDICT 


THE DANDY LINE OF 
POLICY CONTRACTS— 


fo say both Agents and the insuring 
public. In addition to the usual line 
issued by all companies, we have 
three “specials” that appeal strongly. 
Agents wishing to build to a per- 
manent success, and to tie upto a 
Company which will insure such 
success, should investigate our line 
and our Company. Liberal contracts 
and selling aids to agents. It’s worth 
Correspondence 








DES MOINES LIFE INSURANCE CO. 


Des Moines, Iowa 








in many fields. 


WILLIAM T. SMITH, Secretary 





WANTED 


INSURANCE SALESMEN, THE MONEY-MAKING KIND 


Our policy contracts contain features unequalled by an y other 
Company. They are real “sellers.” Openings of every kind 


UNITED STATES ANNUITY AND LIFE INSURANCE CO. 
1307 McCORMICK BLDG., CHICAGO, ILL. 
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The Rate of Mortality Among Totally and Permanently 
Disabled Lives Analyzed According to Duration 
Since Time of Disability.* 





FRANKLIN B. MEAD 





I 
INTRODUCTION 

The desirability or need of tables of 
mortality amongst totally and perma- 
mently disabled lives, analyzed accord- 
ing to duration since time of disability 
and based upon experience in America, 
has already upon several occasions 
been called to the attention of this So- 
ciety and the experience presented in 
the following paper is an attempt to 
supply this need. 

In the seventh volume of the Bulle- 
tin de l’institut des Actuaires Fran- 
eaise, page 144, appears a paper called 
the “Etude sur les Tables de Mortalite 
d’Invalides et sur les Tables d’Invali- 
dite’ by Louis Weber. While no data 
are presented in this which have not 
been considered in papers and discus- 
sions appearing in our Transactions, 
yet the author’s analysis of existing 
data is so expert that the paper will 
well repay reading by those who are 
interested in the subject of disability. 
One cannot do better than paraphrase 
Weber’s words concerning the nature 
of the mortality of invalids. 

“The vitality of a person in good 
health depends upon one factor only, 
namely age, but with an invalid it. is 
evidently differert, for the invalidity 
is or has been, ar a certain time of its 
existence, caused by a morbid state. 
Whether the invalidity results from 
disease or accident, it is always the 
sign of a weakening of the organism, 
and that morbid state, present or past, 
constitutes a second factor, at least as 
important as age, which influences the 
degree of vitality. Invalidity is, there- 
fore, at each instant, subject to two 
causes of death—weakness due to in- 
creasing age and weakness due to in- 
firmity. One may conceive also that 
the latter decreases as the time since 
the entrance into invalidity increases; 
for instance, if the invalidity is caused 
by accident, the traces of the accident 
subsist while the morbid state tends to 
disappear after the healing of the 
wound. The atnual probability of 
death of an invalid is thus the sum of 
two partial probabilities, that of suc- 
cumbing to weakness due to age, and 
that of succumbing to weakness due to 
the invalidity itself. The first increases 
constantly and the second would nor- 
mally decrease. If the increase of the 
one is less than the diminution of the 
other, the total probability will pass 
through a minimum. The existence of 
a minimum in the tables under consid- 
eration is only the expression of that 
law, and their greatest usefulness is to 
have furnished us that evidence, in 
spite of the invariable differences be- 
tween the tables at corresponding ages 
as well as the differences in the varia- 
tions of the tables from age to age.” 

The tables referred to are all aggre- 
gate tables and Weber goes on to ex- 
plain that he believes that the discrep- 
ancies between the tables are due in 
large part to the varying proportions 
of recently disabled lives which com- 


*Note by Editor, This paper was prepared for 
the Actuarial Society of 1m. but when theauthor, 
Mr. Mead, found part of it to cover part of the 
ground covered by Mr. Arthur Hunter’s paper 
“Reserves and Net Premiums for ‘Waiver of 
Premium’ on Permanent Disability,’’ (page 44), 
he withdrew it. The fact that such a paper had 
been prepared was, however, mentioned at the 
meeting, and the Society voted that the paper be 
presented and printed in the Transactions. 
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pose the respective tables. To this 
cause he would attribute the difference 
in the probabilities of death in experi- 
ences which are apparently homogene- 
ous and which should be in close 
agreement, 

For example, given a group of inva- 
lids aged x containing a large pro- 
portion of recent invalids, the table 
obtained by the observation of this 
group for one year could well’ be 
double or triple the table resulting from 
the observations of another group of 
invalids also aged x but composed of 
a large proportion of invalids of long 
standing. 

As he otherwise expresses it, “an in- 
valid of forty who was stricken with 
incapacity for work twenty years be- 
fore is unquestionably much more ro- 
bust than another invalid of the same 
age who has been the victim of an ac- 
cident at the age of thirty-nine, for the 
very fact of having survived twenty 
years after a shock so violent as to 
cause permanent disability, is certainly 
@ guarantee of future survival, which 
is not afforded to the recent invalid.” 

Weber also calls attention to the 
fact that there is really a third ele- 
ment affecting the mortality of the in- 
valid, and that is the cause of invalid- 
ity. An investigation of this would 
be most interesting and profitable. 

I 
THE DATA 

The data comprising the present ex- 
perience embrace the total and perma- 
nent disability claims of the Knights 
of the Maccabees of the World from 
the date of organization until October, 
1909, those of the Knights of the Mod- 
ern Maccabees from organization until 
June, 1910, and those of the Royal 
League from organization until Octo- 
ber, 1909. Table I shows the number 
of invalids under observation from 
each society and the number of deaths. 
All the lives involved are males and 
the number of years of exposure 148- 
20.5. 

TABLE I 
Invalids Deaths 
Knights of the Macca- 


bees of the World.. 2927 1073 
Knights of the Modern 
BERCCRCES 2c ccccccce 245 162 
Royal League ........ 1972 1126 
OR. Sande cncdece 5144 2361 | 


COMPILATION AND GRADUATION 

The data were compiled in the man- 
ner described in the writer’s paper oa 
“Total and Permanent Disability” in 
Volume 11, page 310, of the Transac- 
tions except that they were retained in 
tneir “select” form. 

The ideal method of 
would have been by means of a double 
frequency curve with a variable de- 
pending upon the duration as well as 
upon the attained age, but the discov- 
ery of a suitable curve would have in- 
volved a problem most difficult of solu- 
tion and one with which the writer 
had not the temerity to grapple. The 
deaths and the exposed to risk for each 
year’s duration since time of disability 
were first graduated separately by 
means of analytical curves, the con- 
stants of which were determined by 
the method of moments. The mo- 
ments were determined by MHardy’s 
process of summation. The curve em- 
ployed in the graduation of the ex- 
posed to risk and the deaths for the 
first year after the occurrence of dis- 
ability was a frequency curve of the 
fourth type described by Mr. Hender- 
son in his paper on “Frequency 
Curves” in the Transactions, Volume 
8, page 30, and shown in the table on 
page 42 of this paper. 


graduation | 





| 





The exposed to risk and the deaths 
for the other durations were all grad- 
uated by a parabolic curve of the third 
degree. From the graduated values 
thus secured the rates of mortality 
were obtained by division. The ex- 
pected deaths computed from these 
rates of mortality showed, for the 
most part, a close agreement with the 
actual deaths, but, as was to be ex- | 
pected, the rates did not show a reg-| 
ular progression between durations. | 
After plotting the curves it was de- | 
cided it would be well to retain aLx] | 
and q{x]+3 with but slight graphical | 
readjustment. The exposed to risk 
and the deaths for the second and| 
third durations were combined and | 
Q[x]i1% obtained by division. With | 
the aid of this and of q[x] and gq[x] 
+3, final rates were obtained for the | 
second and third durations by means 
of graphical interpolation. A some-| 
what similar process was used to ob- 
tain q(x}+4, a[x]i5 and q(x} +6, 
After several tests it appeared that by | 
aggregating the experience, with the 
first seven years duration eliminated, 
@ rate of mortality would be secured 
which might be considered to fairly 
and conservatively represent ultimate | 
mortality among totally and perma-| 
mently disabled lives. The aggregate 
exposed to risk and deaths, after elim- 
inating the first seven years, were then 
graduated by a parabolic curve of the 
third degree and by division the ulti-| 





APPROVED BY GOVERNOR DIX. 





| 
New York’s Chief Executive Signs 
Various Insurance Measures Passed 
by State Legistature. 





Albany, July 26.—Governor Dix has 
just signed several important insurance 
bills, including that of Senator T. D. 
Sullivan, extending the time in which 
life insurance companies may dispose 
of certain stocks and bonds, prohibited 
by the Armstrong insurance laws, until 
December 31, 1916. The time which the 
Armstrong laws gave for the disposal 
of the stocks was December 31, 1911. 

The governor also signed these bills: 
T. D. Sullivan, providing that the bonds 
and mortgages on real estate, held by | 
foreign mutual fire insurance companies | 
of other States, shall not be accepted | 
as deposit securities by the superintend- 
ent of insurance. 


Assemblyman Hoey, providing that the 
tax on foreign insurance corporations 
shall be upon premiums received from | 


business arising and done in this State. 
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are waiting for capable Agents in much de- 
sirable territory, ready for occupancy when- 
ever suitable men are available. Correspond 
ence welcomed with those who can produce 
applications, who are energetic workers and 
successful solicitors. WR AT ONCE. 
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MUTUAL LIFE 
INSURANCE CO. 


BOSTON, MASS. 


Operates on a full 3 per cent. Reserve 
under Massachusetts Law, and 
offers the very best possible 
security, with a safe, 
equitable contract 








FINANCIAL STATEMENT 


Assets Jan. 1,191! .... $54,422,643.60 
Liabilities............... 50,108,449.79 
Ie cbecces ccvesceses 4,314,193.81 


Alfred D. Foster, President 
D. F. Appel, Vice-President 
J. A. Barbey, Secretary 
Wm. F. Davis, Asst. Secretary 
J. G. Wildman, Asst. Secretary 


EDWARD W. ALLEN, Manager 
220 Broadway, New York 


LATHROP E. BALDWIN, Manager 
141 Broadway, New York 


CHARLES H. STRAUSS, General Agent 
200 Fifth Avenue, New York 
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Address ALBERT E. AWDE, Supt., 
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WESTERN STATES LIFE INSURANCE COMPANY 


HOME OFFICE, SAN FRANCISCO 
WARREN R. PORTER, President 


Capital and Surplus Fully Paid in Cash - $1,355,516.99 
Policies up to the minute, over 3,000 ««BOOSTER”’ 
Desirable territory open in Coast States for «LIVE WIRES.” 


Address: H. J. SAUNDERS, 2nd Vice-President and Manager of Agencies 
SAN FRANCISCO, CALIFORNIA 


Stockholders. 


First-Class General Agency Propositions are now Open in Texas, Utah, 
Oregon, and Southern idaho for the Right Peopie. 
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1891 and 1899 under the law 
This experience may be found 


between 
of 1889. 


mate rate of mortality was obtained. 
This was modified somewhat by graph- 


















ical readjustment. in detail in the volume, “Das Auscheiden 
Table Hl. exhibits the final adjusted der Invalidenrentenempfanger der Jahre 
rates of mortality. ee 
TABLE IL 
RATE OF MORTALITY AMONGST TOTALLY AND PERMANENTLY DISABLED LIVES 
COMBINED FRATERNAL EXPERIENCE 
: P ; to io Glivis ai - gi » gi-,7 Attained 
Age Qix) Gx) +1 ix)+2 Ghx)i3 Ix) +4 Wix)+5 Gx) iG Vx+-7 Age 
20 5000 .2200 1400 0700 0440 0350 0275 0200 27 
21 4729 .2123 .1320 .0656 434 U335 0270 .U200 28 
22 4494 .2060 1240 0616 -U428 0330 0267 .0200 29 
23 4294 -2004 1175 0580 0425 331 -U266 -U200 3U 
24 4118 1952 1122 .0554 0424 333 0268 0201 3 
2i -1902 1075 .0540 0425 0335 0270 0202 32 
1855 1030 =» .0536 0427 0337 0273 02038 33 
.1810 0988 .0545 0430 0339 0275 0205 3 
1765 .0950 .0554 0485 .03842 .0278 .0209 35 
1720 .0910 .0564 0442 346 0282 0214 36 
1677 0885 .0577 0451 -0350 0286 0219 37 
.1637 0865 .0589 0462 0356 0292 0225 38 
.1600 .0855 .0603 0475 0363 0298 02382 39 
1570 .0850 .0616 -U490 0371 0305 .U240 40 
.0850 .0630 0505 .U38U 0313 0248 41 
0854 06438 0520 .U390 0323 .U258 42 
0860 0657 05384 0402 0337 0274 43 
0865 0671 -.U548 0416 0355 0294 44 
0872 0684 0561 0433 0377 0320 45 
0882 0697 UdT4 453 0401 U346 46 
.0902 0711 UdS6 U474 0425 U8T2 47 
0930 0724 V598 U495 0449 0399 4s 
.0960 0737 .U610 516 0473 0426 4y 
0990 .0750 0622 537 0497 .0453 50 
1015 .0762 0634 .0558 .0520 0480 51 
1038 OT75 0646 .U578 0542 0507 52 
1060 0787 .U658 596 0562 0535 53 
1080 0799 670 0612 W580 .0563 54 
1100 0811 U6385 0628 0596 0591 55 
1114 0823 0696 0645 .0614 0619 56 
1125 .0835 0664 0634 -0648 57 
1135 0847 0684 0655 0673 58 
1144 0S59 07038 0677 0695 59 
.1150 O87] 0720 -UT00 715 60 
1155 0883 UTT9 0735 0720 .0733 61 
1158 0894 0796 0750 07383 .U753 62 
1160 0906 0814 UT67 0753 0778 63 
1162 .0922 S52 -OT87 0778 0805 64 
1164 .0944 .OS51 0810 0805 0830 65 
1166 .0963 UST1 0835 0830 .0855 66 
1168 0980 US92 US60 0855 0880 67 
1169 0995 0914 0885 0880 -0908 68 
1170 1010 09386 0910 0908 0938 69 
1168 1025 .0958 £0935 0938 .0965 Tv 
1166 1035 U9SO 0960 0965 6990 71 
.1164 042 1002 0985 990 .1020 72 
1162 1047 1024 -1010 1029 1045 73 
.1162 1052 1046 1035 1045 1080 74 
.1164 LO5S .1068 1060 1120 75 
1167 L0G6 1090 .1090 .1168 76 
1171 LOS0 1112 1125 1225 77 
1178 1103 1138 1170 .1280 7S 
1190 1138 1178 1225 1845 79 
1210 1178 1225 .1280 1445 80 
1235 1225 1280 1345 .1586 8] 
x 1280 1345 1445 1743 82 
a 1345 1445 1586 1916 83 
a .1445 1586 1743 .2114 84 
1 1586 1743 1916 2356 Sh 
lf 174: 1916 2114 .2657 86 
od 1916 2114 2356 3030 87 
IV 1891 bis 1899 aus dem Rentengenuss,” 
COMPARISON WITH OTHER EXISTIN« ywblished by A. Ascher & Co., Berlin, 
rABLES 1906. Mr. Pipe in his paper (Transac- 
The only other exi vz able tions, Volume XI., page 181) furnishes 
vith which to compar: Il. is that an analyzed rate for the first vear after 
iti from the German experience lisability. Table III. below presents a 
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comparison between these experiences. UNEXCELLED IN 

The American Fraternal Experience 

shows a lower mortality for each dura- Favorable Mortality 

tion than does the German, except for 

ages at entry from about 45 or 50 to — 

about 70, when the American is some- 

what higher. The Foresters for the Economy of Management 

first year of disability is somewhat 

higher than the Combined American THE 

Fraternal. 
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Vv 
ANNUITY VALUES 


Table IV. exhibits .select annuity 
values for each duration after invalid- 
ity, which naturally increase with dura- 
tion except at the older ages. These 
values are, of course, higher than those 
derived from the aggregate experience 
of (he Maccabees and higher than those 
derived from the Foresters’ aggregate 
experience after eliminating ‘the first 
year after the occurrence of invalidity. 
They are less for most ages than those 
according to Jackson’s British Friendly 
Societies Experience, greater than those 
according to the German Experience 
at the younger ages, and less at the 
older ages. Table V. is given to facil- 
jitate comparison as to the annuity 
values derived from the various experi- 
ences, 

TAB 


ANNUITIES FOR INVALIDS, COMBIN 


similar manner, and then for the fol- 
lowing year qijxi1,43;, and so on. 
From the table thus obtained, commuta- 
tion columns at 3% per cent. interest 
were formed and premium rates were 
then computed in accordance with the 
formulae on pages 322 and 323 of Vol- 
ume XI. of the Transactions. 

Table VI. illustrates the difference 
resulting from analyzed rates of invalid 
mortality in place of aggregate rates. | 
As was to be anticipated, slight in- 
creases in rates arose at the lower ages, 
while there are slight decreases at the 
higher ages, but these are comparative- 
ly immaterial. 

I am greatly indebted to Mr. Abb 
Landis, through whom I secured the 
data of the three societies embraced in 
the present experience. 





LE IV 
ED AMERICAN FRATERNAL EXPERIENCE 


WITH 34% INTEREST 
Age upon becoming Invalided 





Lhe 
Metropolitan Life 
Lnsurance Company 


(Incorporated by the State of New York) 
(Stock Company) 


‘Of the People 
The COM PaDy By the People 
— : For the People 


The Daily Average of the Company’s 
Business during 1910 was: 
507 per day in Number of Claims Paid. 


6,163 per day in Number of Policies 
Issued and Revived. 

$1,428, 738,00 per day in New Insurance 
Issued and Revived 

212,733.23 per day in Payments to 
Policyholders and Addition to Re- 
serve. 


$121,717.71 per day in Increase of 
Assets. 


JOHN R. HEGEMAN, President 





METROPOLITAN LIFE INSURANCE COMPANY 
HOME OFFICE BUILDING 











x 20 30 40 50 60 70 
ix} tO 3.3891 7.9994 7.3793 6.7371 6.3193 6.0358 
aliy|t] 11.1555 11.4464 9.8064 8.2735 7.2251 6.2270 
Nix)]+2 13.4756 12.9906 10.7306 8.8100 7.4875 6.1687 
Uix|+3 15.0142 13.6151 11.0697 9.1079 7.6025 6.0592 
lix|+4 15.5964 13.8561 11.2198 9.1563 7.5761 5.8702 
allx|+5 15.8026 13.9345 11.2359 9.0889 7.4728 5.6713 
Ux|/+6 15.8763 13.8727 11.1213 8.9674 7.3297 5.4476 
Ux+7 15.8324 13.7155 10.9405 8.8045 7.1637 §.2121 
TABLE V 
INVALIDITY ANNUITY VALUBS AT 314% INTEREST 
Combined | 
Fraternal American | 
British German German Macc- Experi- Experience 
Friendly Experi- Employees Foresters bees ence Table of 
Age Societies ence (Bentzien) (Pipe) (Mead) (Mead) Mortality | 
aix aly x) aix aix ali) aly alix; | 
20 4.57 . 9.01 2.89 4.24 2.99 6.39 21.14 
30 7.07 6.24 10.96 4.73 6.78 5.74 8.00 19.61 | 
41) 8.43 7.11 11.56 5.02 6.83 6.32 7.38 17.45 
50 8.52 7.71 11.24 4.92 6.29 6.39 6.74 14.53 | 
60 7.99 7.48 9.60 4.80 5.56 6.31 6.32 11.03 | 
70 6.57 aaa 5.00 4.93 5.97 6.04 7.48 | 
80 4.03 us 4.44 4.44 4.44 | 
TABLE VI eal © Fehr PVF RT a 


American Experience Table of Mor- 
tality with the Maccabees’ Probability 
of Invalidity and (a) the Combined 
American Fraternal Probability of Death 
among Invalids, and (b) the Maccabees’ 
Aggregate Probability of Death among 
Invalids. Interest at 3% per cent. 

Net Extra Annual Premiums for 
Cessation of Net Annual] Premium Pay- 
ments upon becoming Invalided. 


The Central Life of Des Moines ‘@ur- 
ing the first six months of 1911 paid | 
to policy holders, $82,514, while during | 
the same period the admitted assets | 
of the company increased $164,149, 
bringing the item up to the million and | | 
three quarters mark. The surplus to/| 
policy holders increased to $296,150. 
Insurance in force is approximately 
$20,000,000. 





Ordinary Life. 20 Payment Life 
Ordinary Life Disa- Disability before age 60; extra 


bility before age 
80; Premiums 
Payable to 


payable throughout premium 
paying period in case of 
survival in active state 


Ordinary Life 20 Payment Life 
Disability before age 60: premiums 
te cease at age 60 in 


Age age 80 to age 60 any event 

(a) (b) (a) (b) (a) (b) (a) (b) (a) (b) 
20 ol 3 .05 .05 .02 .02 06 .05 02 .02 
25 45 45 07 06 04 04 -08 07 04 04 
30 .66 -65 10 09 P 
35 99 99 13 12 11 09 16 14 11 11 
10) 1.55 1.55 18 16 18 16 23 21 18 18 
15 2.53 2.54 24 22 28 25 35 32 33 31 
50 4.41 4.44 31 .30 3 37 57 54 58 7 
55 8.32 8.41 37 37 42 42 1.05 1.05 1.09 1.10 
60 17.29 17.51 


65 40.66 41.27 
70 105.35 107.35 
75 248.92 
VI 
PREMIUMS AND RESERVES 

A combined table of mortality and 
disability was prepared exactly in the 
same manner and using the same rates 
of mortality and disability as in the 
case of Table II. (Transactions, Volume 
XI., page 326) of the writer’s previous 
paper, except that for the mortality 
among invalids the analyzed rates of 
the Combined American Fraternal Ex- 
perience were used, those becoming in- 
valided at each age being kept separate 
for this purpose until the ultimate rate 
was reached. Assuming that disability 
occurred on the average at the middle 
of the year, the first rate applied was 
“qijx)4%, which was obtained by tak- 
ing one-half the mean between 4qijx) 
and qijx41|; for the next year the rate 
used was Qifx;%j41, obtained in a 
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No matter how the mer- 
Hot cury soars, even though | 
Weather it hobnob with the nine- 
Hints ties and even with the 
degrees above the 100) 
Fahrenheit mark, we have to keep on 
living, and to do this it is absolutely | 
essential that we must labor. Besides, | 
no matter how hot it is, the necessity 
for life insurance is ever present, and 
who will provide the people with it 
unless the agent proceeds with his can- 
vass? 

Go ahead, then. Don’t bother about | 
the thermometer. Put yourself and | 
keep yourself, day in and day out, in| 
good mental and physical trim. Con-| 
centrate your mind on your business. | 
You'll forget all about the weather, 
even if mechanically you are obliged 
to mop your forehead with your hand- 
kerchief. Think only of your work. 


Push it, and you'll surely progress and 
be happy.—Prudential Record. 





J. G. WALKER. President 
T. WM. PEMBERTON, list Vice-President W. L. T. ROGERSON, 2nd Vice-President 
E. D. HARRIS, Secretary 
ORGANIZED 1871 


LIFE INSURANCE COMPANY 


OF VIRGINIA 
Home Office, Richmond, Virginia 
THE OLDEST Southern Life Insurance Company : 


THE LARGEST AND STRONGEST Southern Life Insurance Company 
THE PIONEER Southern Industrial Life Insurance Company 
Its Policies are clear and definite in their provisions, and their values are absolutely 


guaranteed, 


Assets December 31, 1910 $6,338 576.82 












Liabilities December 31, 1 910 5,106, 996.02 
Insurance in Force December 31, I: 10 72,440,374.00 
Total Payments to Policyholders since Org sanization 10,786,598 ,97 
ZD 
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LIFE INSURANCE COMPANY 


OF BOSTON MASSACHUSETTS 
GOOD AGENCY CONTRACTS TO GOOD AGENTS 
APPLY TO HOME OFFICE, 178 DEVONSHIRE ST., BOSTON 
=== G8 VO 
W. N. COMPTON, General Agent, 220 Broadway, New York 


FRANCIS MARSH, Mgr. for Eastern Mass., 120 Franklin St., Boston 
WHITE & FENWICK, State Agents, Union Bldg., 9 Clinton St., Newark, N. J. 


The Company issues the best and most liberal forms of Life, Endowment and Term 
Policies, complying with the rigid requirements of the Massachusetts Laws 











SPECIAL OFFER TO INSURANCE AGENTS—AS AN ADVERTISEMENT 


PRESTO SELF FILLING GOLD FOUNTAIN PEN 


$2.50 kind) for 


00 . $1.00 only. 
44 | == Patent Pending. 


size of Pea. 


You save $1.50 if you order now, only a limited number offered at this pric« This Pen fills and 
cleans itself in a second. No rubber sacks to rot---no mechanism to get t rder; does not 
leak or blot, Wonderfully simple---simply Wondert Every pen fitte nl with best quality 
l4-karat gold nib, iridium pointed. Money return tf satisfied 


rhe $5.00 Pen to Insurance Agents for $2.50 


JOHN TERRY CO. (Manufacturers) 313-315 BROADWAY, NEW YORK 








ROME INSURANCE COMPANY 
ROME, GA. 


J. C. PORTER, Vice-Pres. and Manager 


AGENTS WANTED IN 
AND ALABAMA 


INDUSTRIAL 
GEORGIA 
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THE EASTERN 
UNDERWRITER 


This newspaper is owned and pub- 
lished every Thursday by The astern 
Underwriter Company, a New York 
corporation, office and place of business 
105 William Street, New York City. 
B. F. Hadley, President; G. A. 
Watson, Secretary and Treasurer. 
The address of the officers is the office 
of this newspaper. Telephone 2497 
John. 

Subscription Price $3.00 a year. 
Single copies, 15 cents. 

Entered as second-class matter Jan- 
uary #4, 1907, at the ost Office at 
New York, N. Y., under the act of 
Congress of March 3, 1879. 


LOWERING LIFE INSURANCE COST 





About two years ago the Metropoli- 
tan Life gave the life insurance fra- 
ternity a surprise by issuing a special 


$5,000 Ordinary Life policy at age 35 
4. a premium slightly in excess of $100. 
fhe company made it a condition that 
he application must be for at least 
$5,000, and reduced the rate of commis- 
ion to a maximum of 20 per cent., and 
renewals not to exceed five per cent. 
for four years. It was believed this 
reduced the life insurance premium to 

minimum, the loading over the net 

one per cent. 


At the tim he Metropolitan issued 
policy, tWo colipanies Aetna Life 
Conn it General—were issuing 

contracts at a very low figure, lower 
even than the rate of the Prudential 

: I The Aetna’s policy 


vas known as the Commercial No. 2 


and subsequently the company issued 

= ! No. 3” which its repre- 

entative could use in competition 
Metropolitan's contract, 

A ca iss O he companies trans- 


ng non-participating insurance re- 
cared to go 
any farther in the way of rate compe- 


tition, in fact the two leading com- 


me tact that none 


panies—Prudential and Travelers— 
tood p on their then rates of pre- 
niuli 
The Metropolitan recently took ac- 


which would in a measure reduce 


tings under the $5,000 Special 
plan, and the representatives of the 
Aetna have no desire to push the Com- 
mercial No. 3 excepting in case of com- 


petition. The reason is apparent. In 
order to make the rate; every possible 


neans of economy was brought to 
ear, 
However, the rate on $5,000 ordinary 
fe at age 35 ha been brought well 
below the $100 mark by the Georgia 
Life of Macon, Ga., as will be seen by 
article appearing elsewhere, the 


being $98.25, while the rate at age 


These rates are lower than the 3% 
er cent. Mortality Experience Table. 
young company, 
counting upon a 
highly favorable rate of mortality for 


ihe Georgia Life is a 


and it is presumably) 


many years to come, due to medical 
selection. If this is not the case, and 


the company makes good, there Is 








—————SSS—— 


something wrong with the Mortality 


Tables and a revision must eventually 
be made. 

This bold step of the Georgia Life is 
likely to evoke considerable discussion 
as to the adequacy of present rates. 





FAILED OF APPROVAL. 





Governor Dix Vetoes a Number of In- 
surance Measures Passed by New 
York Legislature. 





Albany, Aug. 2.—One of the last bills 
vetoed by Governor Dix was that (Sen- 
ate bill, printed 443) amending article 
six of the insurance law in relation to 
certificates of authority to be issued by 
the Superintendent of Insurance. The 
governor in his veto messags says: 

“This bill is special legislation and is 
designed to affect a single corporation 
now doing business in this and in a 
number of other States, by requiring the 
insurance department to issue for its 
benefit a special certificate for use in 
certain other States. The issuance of 
such Certificate in itself must be taken 
as a possible recognition of similar cor- 
porations of other States which might 
apply to transact business in New York. 
Such corporations under the legislation 
of 1906 cannot now be admitted to oper- 
ate in this State. The corporation which 
is vitally interested in this proposition 
is sound, with sufficient assets to meet 
all of its liabilities. The policy of the 
State, however, in reference to this 
class of corporations has been settled 
for years, and | am of the opinion that 
I would not be justified in changing it 
as proposed.” 

Governor Dix has also vetoed the bill 
of Assemblyman Merritt, prohibiting 
defendants in divorce actions from shar- 
ing the benefits of life insurance pol- 
icies of plaintiffs, except when such 
defendants have contributed to the pay- 
ment of premiums, when it is left to the 
courts to take such action as is deemed 
advisable. The governor said in his 
veto memorandum: 

“The amendment is objected to for 
the reason that it should apply alike 
to both guilty parties. As the bill is 
drafted it applies to past transactions 
as well as those occurring in the future. 
It is probably of doubtful constitutional- 
ity, inasmuch as it tries to modify and 
regulate existing contracts.” 

The Annual Cost of Disease. 

Seven hundred and fifty million dol- 
lars is the annual loss to this country 
through the medium of disease, the ex- 
perts estimate. And of this vast sum 
4) per cent., or $300,000,000, is prevent- 
able. 

Tuberculosis is stated to cost the 
country in the value of lives destroyed 
$250,000,000 a year, and the mere ex- 
penses in medicine, food, medical at- 
tendance and loss of wages is $90,000,- 
000 annually. The value of the 33,000 
lives lost annually fom typhoid fever 
is $212,000,000. These estimates are 
made by census experts, based on fig- 
ures obtained by that bureau. Science 
has been taught the bitter lesson that 
prevention of disease is a much better 
business proposition than to fight it 
after it has pegun to gain headway. 
Every effort in the direction of prevent- 
ing disease should be aided for the 
welfare of the nation as a whole.— 
Schenectady Union. 





Frawley Bill Held Over. 





Senator Frawley’s bill to compel in- 
surance companies to issue policies 
only under their corporate titles, which 
was indorsed by the convention of lo- 
cal fire insurance agents at Buffalo last 
week, was not passed at this session 
of the New York Legislature, but re- 
mained in committee in -he Assembly, 
where it will hold until the Legisla- 
ture reconvenes in September. 








NEWARK INSURANCE INTERESTS 


A BOOM TO THE MUNICIPALITY. 








Staid Old Institutions Led By Pruden- 
tial Favorably Advertise 
the City. 





The advertisements of the Prudential 
have given Newark a nation-wide repu- 
tation as an insurance city. The Pru- 
dential, while one of the world’s 
greatest, is not the only insurance 
company in Newark. There are a great 
many old established institutions dom- 
iciled there. Take the Mutual Benefit 
Life, the Firemens, the American, the 
Newark Fire, all of which are well and 
favorably known throughout the country. 

Of the new life insurance companies 
organized since the Armstrong investi- 
gation, Newark has one of the most 
prosperous and progressive—the North 
American Life. 
organized several months ago, and in 

A new fire insurance company was 
April, 1911 was licensed by the New 
Jersey department and started business 
at 38 Clinton St., as the New Jersey 
Fire Insurance Company.. When it re- 
ceived its license to begin business it 
had $zvv,000 paid in capital and a paid 
in surplus of $148,000. President Wil- 
liam G. Whilden, who is a man of wide 
experience in the fire insurance busi- 
ness, is managing the new company 
along conservative lines. The New 
Jersey Fire has been licensed in New 
York and several other Eastern States, 
and its secretary, Geo. E. Lyon, reports 
that prospects for the future are bright. 

In Process of Promotion. 

Two other new companies are being 
promoted in Newark, one a plate glass 
and the other a live stock insurance 
company. The former is being pro- 
moted by the United Insurers Agency, 
with offices in the Essex Bldg. In 
Newark little is known of this concern, 
except that its authorized capital is 
$500,000. The principal object of the 
Agency now seems to be the sale of 
stock, 

The live stock company has been 
incorporated under the name, New Jer- 
sey Live Stock Insurance Co. ‘The 
president is Frank M. Schulz, who is 
vice-president of the Newark Trust 
Company; vice-president and organizer, 
Thomas H. Swartz; secretary, Thomas 
B. Booth, a local investment broker. 
The officers announce that as soon as 
the authorized capital, $100,000, has 
been paid in, it will be deposited in 
approved securities with the department 
of banking and insurance. Offices have 
been opened at 191 Market St. The 
Company is not yet licensed, its opera- 
tions at present being confined to the 
sale of stock, which is being offered 
only to insurance buyers and agents. 

“William Street” of Newark. 

Work is advancing rapidly on the 
new building of the Newark Fire In- 
surance Company on Clinton St., which 
is fast becoming the “William Street” of 
Newark. Part of the steel frame has 
been erected, and the bases for the 
marble columns are in place. 

Salvage Corp’s new automobile wagon 
is now in service, and the horses which 
for years have answered every alarm 
in Newark have been sold. With two 
automobiles in regular service and an 
auxiliary wagon the Newark Salvage 
Corps is now splendidly equipped. 





Merchants Form Liability Co. 

Prominent merchants and manufac- 
turers of Wisconsin are planning to or- 
ganize a mutual employers’ liability 
company. The movement is the direct 
outcome of the new liability law in 
that State. A committee has been ap- 
pointed to draft a policy for submis- 
sion to the insurance commissioner for 
his approval. 





May Recover “Just Damages.” 
Connecticut is the latest State to 
abolish the $5,000 limit as damages 
that may be recovered for the acci- 
dental killing of a person. Hereafter 
in actions of this sort “just damages” 
will be considered. 





OF PERSONAL INTEREST 











In less than three months Since 
assuming control as general manage 
of the Great Southern Actident : 
Fidelity Company, J. G. Cloud h 
pulled that company out of a bea 
tangle of heavy liability, ancient co] 
lection accounts and a veritable foren 
of “dead wood” in the column of eat. 
ness written. After working down to : 
sound foundation and starting with “ 
clean slate, General Manager Cloud 
began to put on a careful Selection of 
new ‘business, which for the month of 
June alone, surpassed any month 
the company started business. 

The Great Southern Accident & Fj 
delity has for the six months of this 
year a total amount of insurance written 
of $29,180.27 and notwithstanding the 
cleaning out process, has been Makin 
good gains since Mr. Cloud took charge 
The total assets as of June 30 are 
$304,552.10. The Company is "now 
writing accident, ‘health, liability fi- 
delity, surety, plate glass, burglary and 
industrial accident ‘business. It has 
heretofore confined its activities to 
four States, Georgia, Tennessee, Ala- 
bama and Mississippi, but it is expected 
that General Manager Cloud will ‘soon 
enter it in Louisiana, Florida and 
Arkansas. The contracts of the Com- 
pany have all been revised by Mr. Cloud 
and brought up to date. 


since 





King George of England during the 
coronation conferred the honor of 
Knighthood upon Gerald H. Ryan, pre- 
sident of the Institute of Actuaries of 
Great Britain, who it will be remem- 
bered recently visited this country and 
was the guest of the Actuarial Society 
of America at a dinner given in his 
honor at Delmonico’s early in May and 
reported in the columns of The East- 
ern Underwriter. 





Harry S. Byrne of Omaha, has been 
given the general agency of the Equit- 
able Surety Company of St. Louis, for 
Nebraska and lowa. Mr. Byrne is 
widely known in suretyship circles 
throughout the Middle West, and his 
connection with the St. Louis company 
is bound to prove profitable to that 
institution. 





A. U. Quint, for some time past man- 
ager for Chicago and Illinois of the 
burglary branch of the American Bond- 
ing Company of Baltimore, has resign- 
ed, and after a brief vacation will seek 
a hew connection. As the general 
manager of a burglary insurance writ- 
ing mutual company in the West, Mr. 
Quint attained considerable promin- 
ence in the business along in 1906 and 
1907 and had a considerable following. 





A party of officials of the Kansas City 
Life Insurance Company, consisting of 
Colonel Fred W. Fleming, vice-presi- 
dent, O. J. Durand, manager for New 
Mexico, and O. H. Dean, member of the 
board of directors, will spend their sum- 
mer vacation on a motor car tour of 
France, leaving New York on August 5 
and returning about September 18, in 
time for the American Life convention 
at Pittsburg. 





Homer A. Miller, for the past ten 
years treasurer of the Central Life of 
Des Moines has been elected a direc- 
tor of the company. Mr. Miller is 4 
trustee of the Northwestern Mutual 
Life of Milwaukee, president of “the 
largest national bank in Iowa” and 
president of the Des Moines Savings 
Bank. 





Darwin P. Kingsley, president of the 
New York Life is spending a brief 
period in Europe, combining business 
and pleasure. 





In succession to the late James W. 
Hull, Henry W. Bishop of Chicago has 
been elected a director of the Berk- 
shire Life. 
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_ FIRE INSURANCE DEPARTMENT 














NEW YORK’S FIRE CHIBP 


KENLON WINS IN HARD TEST. 
General Satisfaction at Outcome of 
Competitive Examination—Ques- 
tions Were “Posers.” 





As a result of the competitive ex- 
amination held about three weeks ago, 
John Kenlon, for nearly fifteen years 
a member of the New York Fire De- 
partment and its acting chief since the 
retirement of former Chief Croker, was 
made chief of the department on Tues- 
day. This is regarded as a great 
victory over the political element which 
has always been active in fire depart- 
ment affairs in New York and the 
outcome is received by fire underwriters 
with satisfaction. 

The competitive test was an entirely 
yoluntary affair, the mayor merely 
taking this method of selecting the 
chief from a number of available candi- 
dates and to discourage political activ- 
ity. The examination has two sections, 
one dealing with theoretical fire fighting 
and the other with administration. 
Some of the questions in the first di- 
vision were very technical and read 
like “posers” to the average man. The 
first one read as follows: 

You are at a second alarm fire at 
Ninth Avenue and Thirty-fourth Street, 
(Station 435;) a first alarm is pulled 
for Station 413, followed immediately 
by a fourth alarm. You respond and 
find a fire in the lumber yard shown 
on sketch; a ‘thigh wind is blowing in 
the direction shown on the map, the 
lumber yard is completely involved, and 
the fire hag entered the third and fourth 
floors of the building to the east, where 
it is burning fiercely and beyond control 
of the apparatus on hand. This is an 
eight-story, basement and sub-basement, 
semi-fireproof building, used as a piano 
factory; it has fire escapes on the north 
and south; it is provided with a stand- 
pipe and a complete system of auto- 
matic sprinklers on all floors; elevator 
wells are not inclosed. State what com- 
mands you would give, in their order, 
and what additional alarms you would 
send in, using the accompanying map 
and assignment cards as a guide, and 
indicate on the map the location of 
the engine of each company, and state 
what use would be made of other ap- 
paratus and what lines would be laid, 
giving length, to what they would con- 
nect, size of nozzle used, and approxi- 
mate pressures at pumps. State in 
what way you would keep in touch 
with the first fire. 





New England After Southgate. 





Immediately after the adjournment 
of the Buffalo convention the delegates 


from New England got together for the 
purpose of arranging for a trip through 
ew England on the part of the newly 
elected president, J. H. Southgate. At 
the last annual meeting of the New 
England associations changes in the 
by-laws were effected by each associa- 
tion, so that they could all hold their 
conventions within the same week on 
consecutive days, this change being 
made with a view to arranging for the 
national president to visit the State 
meetings on one trip. 





W. L. REYNOLDS. 





Popular Underwriter Will Take Vice- 
Presidency of Southern States Fire 
& Casualty Company. 





W. L. Reynolds, who went with the 
Inter-State Fire of Birmingham, Ala., a 
year ago, to serve as vice-president and 
manager, has resigned in order to be- 
come vice-president and manager of 
the Southern States Fire & Casualty of 


Birmingham, of which he will have} 


charge of the fire underwriting depart- 
ment from August Ist. Mr. Reynolds 
is one of the best known fire under- 
writers in the South, and he severs his 
connection with the Inter-State Fire 
with the best of feeling on both sides. 


In accepting his resignation, President | 


B. H. Cooper, of the Inter-State Fire, 
pays a handsome compliment to Mr. 
Reynolds in the following letter: 








CONTINENTAL INSURANCE COMPANY 


OF NEW YORK 
FIRSTS 
First in net surplus 
First in opposing unfair dictation 
First in supporting Agency interests 


Western Office 
332 South La Salle St., Chicago 


Home Office 
46 Cedar St., New York 


HENRY EVANS, President 








FIDELITY-PHENIX FIRE INSURANCE COMPANY 


OF NEW YORK 





One of our business principles 
is that the good of the Agent 





“You have been connected with the 
Inter-State Fire Insurance for one year, 
coming with us at a time when we had 
no plant that could produce or bring in 


business. Your service has been valu- | 


able to this institution. Under your 
management it has built well, strongly 
and conservatively, enjoying the re 
spect of the insurance fraternity, and 
now has a splendid premium income. 


Valuable connections have been made | 


to its interest, that are a compliment 
to its management. 


“I have before me your resignation, | 


which is accepted this day at your re- 
quest. Our business connections cease 
July 31, 1911. It pleases me to say 
there are no wounds to heal. We part 
as friends. Your new work places us 
in the same field striving for the same 
result—that is, the success of Southern 
fire insurance companies. Knowing you 
as we do, we will always be glad to 
co-operate with you where our mutual 
interest is concerned. As associates in 
one office our relation ends; and leav- 
ing us you carry with you our very 
best wishes, and our sincere thanks 
for the good you did accomplish for 
this company. The Southern States 
Fire & Casualty Insurance Company, in 
securing your services, has added a 
valuable asset because you possess 
ability, gifts and knowledge that aids a 
fire insurance company so much that 
to duplicate it is a hard proposition. 


is the good of the Company 





Western Office 
137 South La Salle St., Chicago 


Home Office 
46 Cedar St., New York 


HENRY EVANS, President 








FIDELITY (FIRE) UNDERWRITERS 


OF NEW YORK 


We want more good Agents, and we remind 
possible applicants that the backing of this 
organization is worth having. 


Gross Combined Assets .......$37,988,337 


Policyholders Surplus........... $20,797,688 
IE lain codueduaesaen tenets $17,190,649 
SE cc c2iccusecdcttaeksdussdacioate $4,500,000 


Western Office 
332 South La Salle St., Chicago 


Home Office 
46 Cedar st., New York 


| 
| 


} 














Due The Assured— 


In seeking indemnity, property-owners are entitled to receive the best the 


underwriting market affords, and the agent who furnishes policies of the 


General Fire, of Paris, France, knows that he meets the requirement. 


If the Company is not represented in your community, an application for an 
agency addressed to FRED S. JAMES & COMPANY,, United States Managers 


123 William Street, New York, will receive prompt and courteous attention, 


The trustees of the General Fire in this country are: — 


SAMUEL McROBERTS, Vice Pres., National City Bank, New York 


PAUL M. WARBURG, Kuhn, Loeb & Co., New York 


JAMES NICHOLS, Pres., National Fire Insurance Co., Hartford 
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DEPLORES GREAT FIRE WASTE 


CLIMBING. 





WISCONSIN LOSSES 





Commissioner Eckern Lays the Blame 
on Poor Construction and Public 
Indifference. 





That the fire waste in Wisconsin is 
on the increase and to such an extent 
as to be cause for alarm, is the tenor 
of Insurance Commissioner Herman L. 
Eckern’s review of the insurance con- 
ditions in the State in his annual] re- 
port. ‘“‘Any claim that the fire loss in 
this State has been reduced recently, 
is absolutely without foundation,” he 
says. 

In searching for the real cause of 
this condition, Commissioner Eckern 
places the greatest responsibility on the 
defects in plans and construction of 
buildings. The excessive dry season 
last year is held responsible for some 
of the increase over the normal loss, 
but the commissioner does not think 
that arson played any considerable 
part. He lays the greatest stress on 
the public indifference or ignorance. 
There is a lack of recognition of the 
duty of the people to take steps for 
the prevention of fires and a general 
ignorance on the whole subject of pre- 
vention methods. 

Although Commissioner Eckern gives 
manufacturers and merchants credit for 
doing much to reduce the fire waste 
on their own property, he says that 
practically nothing has been done Dy 
the general public or the State. The 
report calls attention to the expense 
feature of the fire insurance business 
and says that “notwithstanding the 
heavy losses during the past five-year 
period, the ratio of losses to premiums 
received is less than any preceeding 
five-year period. This means an in- 
creasing economic waste in the expense 
of collecting and distributing the in- 
demnity for fire losses.” 

Touching on the commission question, 
Mr. Eckern says: “It is generally 
known that in the city of Milwaukee 
commissions of from 30 per cent. to 
35 per cent. are paid upon so-calied 
preferred business, and ‘there are 
instances of commissions of 40 per 
cent. It is even claimed that this is 
exceeded. The ordinary commissions 
paid throughout the State range from 
15 per cent. to 25 per cent. with com- 
panies paying the highest commissions, 
up to 20 per cent. to to 30 per cent. or 
higher. If the payment of large com- 
missions was made in return for ade- 
quate inspection service, it might have 
some justification.” 


Installment Payments Issue at Stake. 





Through a verdict brought in the 
superior court of Pasadena, Cal., a fine 
point of law was determined. F. E. 
Fisher bought a piano on the install- 
ment plan. In the installment agree- 
ment it was stipulated that the pur- 
chaser must insure the instrument 
against fire. The piano house accept 
an existing policy as satisfactory, say- 
ing that it would cover or the piano. 
When the fire came the piano house 
claimed the title of the piano to be 
with them and the company refused to 
pay Fisher for property owned by an- 
other, and the piano house sved Fisher 
for the balance of the payments. A 
jury brought in a verdict against the 
music house, in Fisher’s favor. 





Another Bad New England Fire. 





The New England States have a way 
of contributing pretty regularly some 
good sized figures to the annual loss 
account, and these more often than not, 
come from unexpected quarters. Last 
week, Brockton, a peaceful little Massa- 
chusetts town, came forward with a 
real ambitious blaze that all but took 
it off the map. The fire started 
modestly enough in the four story 
building of Holbrook Block, but when 
it got to the ammonia tanks in the 
cold storage plant, the explosion put 








most of the fire department out of busi- | 
ness. Aid was summond from a dozen 
surrounding cities, including Boston 
The loss is estimated at $200,000. 





FOR ASBURY PARK RISKS. 
Beach Commission to Place $247,000 
This Week—Competition 
Urged. 





Asbury Park, July 31.—The local 
board of beach commissioners will meet 
Friday to place $247,000 in fire insur- 
ance. Up to this time all the city’s 
risks, amounting to more than $1,000,000, 
have been written through a select 
coterie of local brokers, in which are 
numbered: T. Frank Appleby, mayor of 
Asbury Park; William Burroughs, city 
clerk of Asbury Park, and Clarence 
Hetrick, sherriff of the county. Appleby 
alone handles 40 per cent. of the city’s 
business. 

Local economists have raised a howl, 
and at the forthcoming meeting of the 
beach commission, will try ‘to have the 
beach front insurance placed after ex- 
pert insurance men have filed a report, 
and the placing of the risks has been 
open to competition by Asbury Park 
and New York brokers. Those who 
advocate a resort to this plan have 
presented figures to show that competi- 
tive bidding would result in a saving 
of $10,000 a year to the city. The stand- 
patters for the old procedure argue that 
the mayor pays a lot of taxes and is 
thus entitled to special consideration.— 
“New York Commercial.” 


Bars New Underwriters’ Agencies. 





Under a ruling of the Baltimore 
Board, its nrembers are prohibited from 
representing the following named un- 
derwriters’ agencies, which are not 
“operated in conformity with new 
rule XV. of the association:” 

Niagara Detroit Underwriters. 

German Alliance Insurance Associa- 
tion. 

Firemen’s Underwriters. 

Jersey Fire Underwriters. 

Duquesne Underwriters. 

Spring Garden Insurance Company 
Insurance Underwriters, 

American Underwriters’ Agency. 


Charlotte, N. C., Needs Attention. 








1852——1911 
SEMI-ANNUAL STATEMENT 


Milwaukee 
Mechanics’ Insurance 
Company 


July 1st, 1911 


NE a iiss un tdi dindsensenss tien? $1,000,000.00 
Re-Insurance Reserve..... .............-. ni 2,112,261.06 
Reserve for Unpaid Losses................. 179,960.10 
Reserve for Taxes and Dividends........ 100,000.00 


UN INN oie Scdncctrapbrdetahihe tater abit 708,921.18 
TOTAL, AERREEO. ... 2.60.55. $4,101,142.34 
Surplus to Policy Holders.................. $1,708,921.18 


OFFICERS 


WILLIAM L. JONES, President CHAS. H. YUNKER, Vice-President 
G. W. GROSSENBACH, 2d Vice-President 
OSCAR GRIEBLING, Secretary EMIL TEICH, Assistant Secretary 


BOARD OF DIRECTORS 
FRED VOGEL, Jr. CHAS. F. PFISTER 
DR. JOSEPH SCHNEIDER G. W. GROSSEN BACH 
GUSTAV PABST FERD. MEINECKE 
WILLIAM L, JONES FRED T. GOLL 
OTTO H. FALK ROBERT NUNNEMACHER 
T. W. SPENCE WILLIAM FINGER 
CHAS. G, STERN GEO. W. STROHMEYER 
CHAS. H. YUNKER GEO. C, SWALLOW 
H. A. J. UPHAM CARL PENSHORN 

















Reports from Charlotte, N. C., tell of 
an alarming condition of affairs in that 
city from a fire underwriting point of 
view. It is said that the water supply 
of the city is so low that the water is 
cut off completely by the water offi- 
cials during certain hours of the day. 
The city has a pumping station and in 


cases of fire direct pumping is resorted | 
to from this station while the stand-} 


pipe is held in reserve. The apparatus 
equipment is also inadequate, consist- 
ing only of two engines. 


FAILED TO TAKE ACTION. 





(Continued from page 1.) 

panies are in opposition to a change in 
this respect and have telegraphed their 
agents to vote against the proposition. 
What effect this opposition will have 
remains to be seen. Many of the Pitts- 
burgh companies are in sympathy with 
the outside agents in their fight, and the 
outside agents can muster sufficient 
strength to carry the resolution through 
the board. 

“The entire matter contains within 
itself the possibility of a rate war, and 
if such a war occurs, it will hardly be 
confined to Allegheny county. The com- 
panies outside of the Eastern Union 
movement have sufficient strength to 
‘write practically all the business here, 
outside of the congested district. A rate 
war, however, under the existing con- 
ditions of heavy losses and greed for 
premiums on the part of some of the 
larger companies, is only a possibility 
and hardly a probability for the near 
future. It is likely, however, that some 
changes will be forced wpon Eastern 
Union companies, before anything like 
satisfactory conditions can prevail in 
Pittsburgh.” 


OKLAHOMA FIRE INSURANCE CO. 


OKLAHOMA CITY, OKLA. 


TERRITORY | OKLAHOMA 


TEXAS 
AGENTS WANTED WHERE NOT REPRESENTED 











CLARENCE A. KROUSE & COMPANY 


General Insurance Agents 


Pennsylvania, New Jersey, Delaware, Ohio and West Virginia 
325 Walnut Street, Philadelphia, Pa. 


Representing the following companies for Philadelphia 


International 
Hawkeye and Des Moines 
Western and Atlantic 


Hudson Underwriters 
Peoples National 
Scranton Fire Ins. Co. 


For Eastern Pennsylvania and Southern New Jersey 


Continental Concordia 
Firemens Hudson Underwriters 
International Franklin, Pa. 


Hawkeye and Des Moines 
Norfolk 

Phoenix, Hartford 
Springfield Fire and Marine 
Western of Pittsburg 
Western and Atlantic 


Granite State 

Jefferson, Pa. 

Peoples National 

St. Paul Fire and Marine 
Teutonia 


ST. PAUL FIRE AND MARINE AGENCY FOR AUTOMOBILE FLOATING POLICES 
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WITH INDIANA COMPANY. 








J. F. Joseph to Assume General Manage- 
ment of New Institution at 
Indianapolis. 





To assume the vice-presidency and 
general management of the Home Fire 
of Indianapolis, a newly formed com- 
pany, James F. Joseph will on Septem- 
per 1 retire from the service of the 
North British & Mercantile Insurance 
Company, with which he has been prom- 
inently identified for some years. 

Mr. Joseph was born in Philadelphia 
in 1864 and has been in the insurance 
business since he was 18. He served 
as an examiner and field man for the 
Western department of the Phenix of 
Brooklyn, and in 1898 was appointed 
assistant manager of the Western de- 
partment of the Manchester, taking a 
similar position with the North British 
in 1903. In May, 1908, Mr. Joseph was 
called to New York as vice-president 
and manager of the Commonwealth, 
which was controlled by the North 
British, and when the Western depart- 
ment of the latter company was closed 
last year, Mr. Joseph became general 
agent for Illinois and the territory west 
of the Mississippi. 

He ranks as a progressive and well- 
balanced underwriter, and has always 
been extremely popular with the local 
agents. While his relations with the 
North British people have ever been 
of the most cordial nature, Mr. Joseph 
has always been partial to the West, 
and when the very flattering offer from 
the Indianapolis company was made 
him, he concluded to accept. 

The Home Fire (the title of which is 
to be changed to avoid confusion with 
the giant New York city company) has 
an authorized capital of $1,000,000, and 
is supported by many of the leading 
business men of Indianapolis. 





MAY CONTINUE BUREAU. 





New York Fire Insurance Exchange 
Likely to Retain Its Brokers 
License Department. 





While officials of the New York Fire 
Insurance Exchange are reticent upon 
the subject, it is the general impres- 
sion, according to the New York Com- 
mercial that the brokers license bureau 
in this city will be continued after the 
first of next year, in spite of the fact 
that Governor Dix has signed the 
license bill. 

Those engaged in the insurance bro- 
kerage business in cities of the first 
and second class will be compelled to 
pay the state an annual fee of $10. 
Brokers in less important places are 
required to pay a fee of $2. 

No agent may transact business in 
this State without a license. The term 
“agent” has broad construction. The 
law reads: 

“The term ‘agent’ in this section 
shall include an acknowledged agent 
or surveyor or any other person, part- 
nership, association or corporation, 
who shall in any manner aid in trans- 
acting the insurance business of any 
underwriter, incorporated or unincor- 
porated. 

“The term ‘broker’ in this section 
shall include any person, partnership, 
association or corporation who, for 
compensation, acts or aids in any man- 
ner on behalf of the insured in nego- 
tiating contracts of insurance or plac- 
ing risks or procuring insurances, in- 
cluding surety bonds.” 

Nowhere in the act, nor in the law 
placing rating associations under the 
supervision of the in.urance depart- 
ment, does there appear anything 
which takes away from the companies 
the power to designate the persons to 
whom they may elect to pay commis- 
sions. 

There are several problems which 
must be solved before the new license 
bureau of the insurance department is 
completely organized. At present all 
life insurance agents are licensed in 
Albany, together with special agents 


who write surplus line business. It 





is a question whether the department 
will establish a section of the new 
bureau in its New York city offices to 
deal with local agents and brokers, and 
a second section to deal with upstate 
lnusurance men, 

There are in this city at least 8,000 
persons who draw brokerage commis- 
sions of some kind during the year. 
More than 7,500 brokers are licensed 
by the New York Fire Insurance Ex- 
change. The bureau of the exchange 
is well equipped and more effective 
than the state bureau can hope to be 
for several years. It is expected that 
the State will utilize its records and 
experience in issuing licenses to local 
brokers, 

Another problem which presents it- 
self applies to agents and brokers in 
cities outside of New York. It is a 
question whether a mere agent’s 
license in a large up-State agency will 
be sufficient. It is the present impres- 
sion that if an agency places an excess 
of business in another agency, it be- 
comes a broker. As such it will prob- 
ably be compelled to take out both a 
broker’s and agent’s license. 

It is thought now that the chief of 
the new bureau will be an examiner 
of the insurance department, who will 
be promoted under civil service rules. 





CHICAGO PATROL AFFAIRS. 





Agreements Continued For Coming 
Year—Board Holds Quarterly 
Meeting and Elects Officers. 





At a meeting of the subscribers to 
the Chicago Fire Insurance Patrol] held 
last week, it was voted to continue all 
agreements and companies for the 
coming year. As theretofore the stock 
yards interests will pay half the cost 
o: the company located there. 

Cyrus A. Hardy, chairman of the 
Patrol Committee, submitted a report 
showing receipts from taxes on pre- 
miums amounting to $150,200. A con- 
siderable amount of the expenses, more 
than last year, will be taken from the 
surplus fund. 

The Chicago Board of Underwriters 
held its quarterly meeting immediately 
after that of the Fire Insurance Patrol. 
The proposition to make an average 
rate on certain forms of stock yard 
risks was laid on the table. The fol- 
lowing officers were elected members 
of the executive committee: George 
E. L. Haas, Western Manager of the 
Atlas; W. Dix ‘Webster, of Rollo, 
Webster & Co., and George W. Childs 
of Childs, Young & Wood. 





For the 45th Time. 

W. H. Mandeville, of Olean, N. Y., 
was reelected president of the Cat- 
taraugus County Board of Underwrit- 
ers, for the 45th time on Saturday last. 
At the same time L. B. Nichols, of 
Ellicottville was chosen vice-president 
and Carl Kammire, of Salamanca, 
treasurer. The secretaryship is an ap- 
pointive office, and is filled by Miss 
Flora Carpenter of Olean. 
ville is one of the veteran agents of 
the Empire State and the position he 
holds among his associates in and 
about his home territory is sufficiently 
evidenced by the refusal of the Cat- 
taraugus County Board members to 
consider anyone else for the associa- 
tion’s presidency so long as Mr. Mande- 
ville consents to fill the office. 





Jersey City Agents Combine. 

Ten Broeck, Morse, Ransom, Metz 
Campany, is the new name of an agency 
combination at Jersey City. It is com- 
posed of the old firms of Ten Broeck, 
Morse & Co., and Ransom & Metz, and is 
the largest single agency in point of the 
number of companies represented in 
Jersey City. 





A license will shortly be asked for 
the Central Union Fire of Kansas City, 
Mo., which has been promoting for 
some months past. Its paid-up capital | 
will be $350,000 with surplus of $90,000. | 





Mr. Mande- , 


“RANK DISCRIMINATION.” 





Michigan Insurance Department “Looks 
With Entire Disfavor” Upon Col- 
lection of Policy Fees. 
Maintaining that the gollection of 
a policy fee is discrimination in favor 
of the rich man against the poor, the 
Michigan Insurance Department “looks 
with entire disfavor” against the fee 
idea. In a communication to the in- 
surance companies dealing with the 
subject the Insurance Department 

says: 

“Following the line of ruling referred 
to this department now directs all fire 
companies transacting business in this 
State to instruct their local agents 





doing business in Michigan to report | 


to their companies all 
charged, so that the companies may in 
turn report them to this department 
for taxation purposes. It is our desire 
also to impress upon companies and 
their agents that this department looks 
with entire disfavor upon this practice, 
it being in our judgment the rankest 
oi discrimination against the poor man 
with his small insurance, being obliged 
to pay a policy fee in addition to his 
premium, while the rich man with his 
large insurance is asked only to pay 
the regular premium, and we respect- 
fully urge upon all companies to direct 
their agents to desist from the practice 
of charging policy fees in Michigan. In 
a recent case submitted to this depart 
ment we have made the ruling that in 
cases of cancelation of risks prior to 
the expiration of policies the policy- 
holder is entitled to return premium 
based upon the total amount paid for 
the policy, including the policy fee, 
and all fire companies and their local 
agents are directed to follow this 
ruling.” 


Underwriter for 


Rio Grande Fire of 
Texas. 





Col. W. S. Thomson was elected vice- 
president and 
Grande Fire Ins. Co. of San Antonio, 
Tex., and will have complete charge of 


policy fees} 


manager of the Rio| 


the underwriting of the institution. He} 


was formerly connected with the West 
ern & Southern Fire, and was the 
power behind the deal which trans 


ferred that company to the Atlas Fire 


of Des Moines. 
Missouri Bureau Ratings. 

The ratings on a number of towns, 
computed under the basis schedules, 
recently filed with the department, will 
shortly be completed by the Missouri 
actuarial bureau. The new ratings are 
important because it is expected 
they will lead to a decision of the 


that 


questions arising out of the failure of | 


the department to approve the sched- 
ules, 


Through the contribution of $300,000 | 


to its net surplus fund, the latter item 
of the Old Colony Insurance Company 
of Boston, is $382,368. 


| 
| 


‘The Leading Fire Insurance Compan: 
of America.” 





Cash Capital - - $5,000,000.00 


WM. B. CLARK, President. 
W. H. King, Vice-President. 
Henry E. Rees, Secretary. 
Assistant Secretaries. 
A. N, Williams, E. 8. Allen, 
E. J. Sloan, Guy E. Beardsley 
W. F. Whittelsey, Jr., ‘‘ Marine” 








GERMANIA 
FIRE INSURANCE COMPANY 


NEW YORK 
ORGANIZED 1859 


Cash Capital. . .. . $1,000,000.00 


ee : 6,648,971.67 
Net Surplus 2,021,740.21 
Surplus for Policy 

Holders ....... 3,021,740.21 


HEAD OFFICE 
Cor. William & Cedar Streets 








For The Protection Of Its 
Policy Holders 


THE HANOVER 


Fire Insurance Company 


HAS A 
Cash Capital - . $1,000,000.00 
Cash Assets . - 4,820,678.00 
Cash Surplus to Policy 
Holders - - - 2,288,079.00 
The real strength of an insurance company is in 
the conservatism of its management, and the man 
agement of THE HANOVER is an absolute as 
surance of the security of its policy 


RK. EMORY WARFIELD - President 
JOSEPH McCORD - Vice-Pres. & Sec'y 
WILLIAM MORRISON - 
JAMES W. HOWLE - - 


Asst. Sec'y 

Gen. Agent 
HOME OFFICE: 

Hanover Bidg., 34 Pine St. 
NEW YORK 

















Capital Stock 





Home 
Office Building 


~ FIREMEN’S INSURANCE CO. 


NEWARK, N. Je 
Statement January 1, 1911 


eee eee eee eeee 


Reinsurance Reserve,.......... 
All other Liabilities 


NET SURPLUS................cs+« 2,841,939.41 


DANIEL H. DUNHAM, President 
CHARLES COLYER, Vice-President 
A. H. HASSINGER, Secretary 


ee 


we eee, 31,000,000.00 


.++++ 2,037,952.60 
241,490.26 


- +e -$6,121,382.27 


JOHN KAY, Treasurer 
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WILL TRY AGAIN. 





Abrogation of Market Value Clause to 
be Submitted to October Meeting 
of Middie Department. 





While disappointed at the failure 
of the effort to eliminate the mar- 
ket value clause from the rules of 
the Underwriters Association of the 
Middle Department at the July meet- 
ing of the organization, advocates of 
such action are confident that eventu- 
ally the clause will be discontinued, 
at least in so far as it relates to cer- 
tain classes of business. Notice has 
been given the association members 
that at the October gathering an amend- 
ment to the valued clause rule will 

ade, t 

Note “B”—This rule shall not apply 
to whiskey in bond, lumber and (or) 
hides and finished leather at tanneries, 
musical instruments, works of art, ob- 
jects of virtu, specimens, documents, 
negatives or live stock when form of 
policy limits liability to cost or fixes 
a maximum value on such property. 

At the same time an amendment to 
the constitution stipulating that: “There 
shall be an executive committee of 
thirteen members composed of five 
members who have jurisdiction in 
Eastern Pennsylvania, five who have 
jurisdiction in Western Pennsylvania, 
and three who have jurisdiction in 
Maryland or the balance of the terri- 
tory” will be submitted. 





EXAMINE MARINE COMPANY. 





New York Department Finds Much to 
Commend in Condition of the 
Atlantic Mutual. 





Sole survivor of a large number of 
marine insurance companies formed 
forty or fifty years ago, the Atlantic 
Mutual, of New York city, insists that 
its particular methods of transacting 
business, which is extremely conserva- 
tive, “and in some particulars almost 
antagonistic to present rules,” is essen- 
tial to its continued well being. On 
that account “until recently it seems 
not to have appreciated that govern- 
ment, as represented by the Insurance 
Department could insist on compliance 
with certain provisions looking to uni- 
formity and standardization of finan- 
cial statements.” While recognizing 
the force of much that the Company’s 
management asserts, State Superin- 
tendent of Insurance Hotchkiss yet 
holds that its surplus has now reached 
such proportions that the officials “may 
well take under advisement the pro- 
priety of such annual distributions as, 
while preserving its present conserva- 
tive hued will, through such distribu- 





tion, give its members insurance at 
the lowest possible rate.” According 
to the Department’s figures the Atlan- 
tic Mutual at the close of 1910, had ad- 
mitted assets of $15,429,178; its aggre- 
gate liabilities, of which $779,083, was 
reserve for unearned premiums, total- 
ed $11,235,774, leaving as net surplus. 
$4,193,403. 

The leading executives of the Com- 
pany in addition to receiving flat sal- 
aries as a bonus of a certain sum 
(ranging from $600 to the president 
to $100 to the secretary) for each 
one per cent. of dividend declared. 
Last year the concern paid a 40 per 
cent. dividend, the extra compensation 
accruing to President A. A. Raven as a 
consequence, being $24,000. His salary 
was $18,000. 





Michigan Has “Clean-Up Day.” 





Acting under his increased powers 
conferred by a recent act of the legis- 
lature, Fire Marshal Palmer of Michigan, 
set July 25 as “Clean-up Day.” Gov- 
ernor Osborn also issued a proclama- 
tion on the “Clean-up” movemerit and 
the press throughout the State helped 
it along by urging the people to action 
and printing articles concerning the 
increased loss ratio, the preventable 
nature of fires, and pointing out that 
the way to get lower insurance rates 
was to have fewer fires. The day was 
generally observed by municipalities 
and organization as well as individuals. 





European War Scare. 





Shipowners and shippers abroad are 
feeling the effect of the present Euro- 
pean war scare. Shipping to the value 
of many millions sterling has to be pro- 
vided for. German shipowners and 
merchants are the heaviest sufferers, 
and Hamburg underwriters were yes- 
terday charging 10 per cent. for war 
risks on steamers and their cargoes 
making the voyage between the United 
States and North German ports. 








A Veteran Underwriter Dead. 





Charles H. Bigelow, for thirty-five 
years president of the St. Paul Fire & 
Marine Insurance Company of St. Paul, 
Minn., died some days ago. One of his 
sons, Fred R., is vice-president of the 
Company, and will likely succeed his 
late father in the presidency. 





Remembered by Field Men. 





To show their good will toward John 
Williams, for some time past manager 
of the Buffalo office of the General Ad- 
justment Bureau, the field men of west- 
ern New York presented him with a 
handsome diamond scarf pin upon his 
recent retirement from office. 





FIRE AND LIFE INSURANCE stocks. 
(Quotations furnished by E. 8. BAILEY, Broker, 66 Broadway, New York City) 
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CHICAGO PREVENTION MOVEMENT 





Special Committee of Commerce As- 
sociation Completed—What New 
Body Aims To Do. 





Now that its membership is complet- 
ed, the special committee of the Chi- 
cago Association of Commerce which 
was formed for the purpose of increas- 
ing the fire protection facilities of Chi- 
cago, will enter actively into its pro- 
gram. The committee is already co- 
operating with the Chicago Fire De- 
partment and the State Fire Marshal 
on prevention measures, enforcement 
of existing laws, etc. The committee 
will co-operate in planning the instal- 
lation of the high pressure water sys- 
tem and has for one of its objects, the 
extension of the fire limits and the 
abolition of all combustible roofs with- 
in those limits. 





GROVER IN CHARGE. 





New Secretary of New York State As- 
sociation Takes Office—Given 
Farewell Dinner. 





J. W. Grover, assumed the secretary- 
ship of the Underwriters Association of 
New York State on Tuesday, to which 
postion he was elected last month. 

Last Thursday evening Mr. Grover’s 
friends of the New England Insurance 
Exchange gave him a farewell banquet 
at Young’s Hotel. 





CHARGED TO INCENDIARISM. 





$50,000 Fire at Fort Ann, N. Y., At- 
tributed to Arsonists—Town With- 
out a Water System. 





Fire, last Thursday, which for a 
time, threatened to destroy the village 
of Fort Ann, N. Y., was gotten under 
control after one block of buildings, 
including the Methodist church was 
destroyed, entailing a loss of $50,000. 

The Fort Edward fire department’s 
prompt arrival on the scene prevented 
tne flames from going greater damage. 

The origin of the fire is attributed 
to incendiarism. It broke out in M. J. 
Joy’s saloon and burned the residences 
of Edward Wall and John Kennedy, 
Kern’s grocery store, Earl & Vaughn’s 
store, and the Ashley meat market. 

There is no water system in Fort 
Ann, but the Fort Edward firemen 
took an engine and shot muddy water; 
from the barge canal very effectively, 
other men forming bucket brigades. 





Dallas Conserving Its Water Supply. 





While the present water supply of 
Dallas, Texas, according to engineers, 
i3 sufficient to last several months, the 
city authorities, profiting by recent ex- 
perience are guarding jealously the use 
of water, and are steadily developing 
other supply sources. Waste has been 
largely checked and it is anticipated 
the enforcement of plans under way 
will still further conserve the supply. 





On a Motor Trip. 





Following the return from Europe of 
President Henry Evans, George E. 
Kline, vice-president of the Continental 
and the Fidelity-Phenix Fire Insurance 
companies of New York, started on a 
motor trip through New England and 
Eastern Canada. He plans to be away 








WESTERN ano 
ATLANTIC FIRE 
INSURANCE CO. 


NASHVILLE, TENN. 


—_—— 


CAPITAL - - $174,910.00 
NET SURPLUS - $127,921.00 


GENERAL AGENTS 
PENNA. and NEW JERSEY 
PET TIBONE & KROUSE 


PHILADELPHIA, PA. 








OPERATING IN 
TENN., KY., PENNA. and WASH. 








JOHN C. PAIGE CO. 


INSURANCE 
65 KILBY ST. BOSTON, MASS, 








LOUIS SHERWOOD 


REPRESENTING 
Fire, Casualty and Surety Co’s 
15 Exchange Place, Jersey City, N. J. 





EXCELLENT FACILITIES FOR HANDLING 
BROKERS LINES. Phone, 33 Jersey City 








SURPLUS LINES 


D.C. SCHUPP & CO. 
159 La Salle Street, Chicago 


Lines placed anywhere in U. S. and Canada 
LIBERAL COMMISSIONS PAID 











ARNOLD & WANNEMACHER 
REPRESENTIN( 

Teutonia of Allegheny, Pa. 

Humboldt of Allegheny, Pa. 

German American of Pittsburgh, Pa. 

Détroit of Detroit, Mich. 


438 WALNUT ST., PHILA., PA. 








HERBERT BUXTON, Pres. and Mgr. 


Buxton Insuring Agency 


63 William 8t., New York 


Excess Lines handled anywhere. Good 
connections at Lloyds, London. 


CORRESPONDENCE SOLICITED. 











all of August. 





H. G. HARRIS & CO. 
Fire Insurance 
ATLANTIC CITY, N. J. 


Representing Eighteen Leading 
Fire Companies 





for 
Atlantic City - Vicinity 


Have desirable opening for 
another strong company. 








Established 1864 


EK. s. 


66 BROADWAY , 





Telephone 2817 Rector 


BAILEY 


——DEALER IN—— 


Fire Insurance Stocks “‘A Specialty’ 


NEW YORK 
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HOW FIRE LURKS IN WASTE, 





Need for Extreme Care in Use of Oily 
Rags and Dust Absorbing 
Appliances. 





One of the things the average man 
knows little about is the chemistry of 
fire. He hears occasionally of fires 
from spontaneous combustion, but hié 
ideas of the process of spontaneous 
ignition are vague; and his knowledge 
of the substances or combinations of 
substance susceptible to such ignition 
is limited. It is difficult to acquire the 
knowledge outside of the chemical 
laboratories; for in the common run 
of experience unless fires from this 
eause are discovered at their inception 
they soon destroy all evidences of their 
origin. Such fires are commonly re- 
ported as “probably incendiary,” or of 
“mysterious origin.” 

he chemistry of spontaneous ignition 
is simple. Decomposition is a slow 
combustion. The human body slowly 
burns to ashes in the grave. Oxygen 
uniting with carbon produces heat. If 
they unite rapidly enough, in sufficient 
quantities, the combustion is visible in 
fame. If they unite slowly, as in the 
decay of organic bodies, the heat es- 
capes unnoticed. Rapid chemical action 
will start visible combustion as easily 
as the application of the torch. Vege- 
table oils spread over easily carbonized 
substances such as cotton rags or waste 
will ignite the latter very quickly. The 
cotton fibre furnishes a sort of tinder. 
Animal fats like tallow, butter and 
lard, especially if rancid, will ignite 
under conditions similar to the above, 
but they are not such great offenders 
as the vegetable oils—cottonseed, nut, 


castor, bean, olive and especially lin- 
seed. 

An oily rag or oily waste never should 
be thrown into a rubbish heap. Many 


fires start in closets trom such rags 
after use in oiling floors or polishing 
furniture; and factory fires are oc- 
curring constantly from spontaneous 
ignition of turpentine and linseed oil 
on rags and waste. There are not 
many men who give the same thought 
to this danger in their homes that they 
give to it in their factories, where metal 
waste cans with self-closing covers are 
generally provided. At the time of 
spring renovations, however, it is well 
to keep an eye upon the domestic es- 
tablishment, with this hazard in mind, 
as servants are generally irresponsible. 
Products of petroleum such as kero- 
sene, gasoline and naptha, although 
they do not ignite spontaneously, have 
a hazard of their own, and rags soaked 
in them should be carefully lookeu 
after. A house rule should be made 
that all greasy or oily rags be burned 
in the cooking stove without delay. 

In the development of rapid transit 
along the lines of trolley cars and 
automobiles, the problem of flying dust 
has been immeasurably intensified and 
confronts all lovers of cleanliness. Or- 
dinary broom sweeping simply stirs it 
up to settle again on floors and fur- 
niture. The vacuum-cleaner has not 
yet developed to the point at which its 
constant use is commercially expedient. 
An endless procession of floor oils and 
sweeping compounds has therefore come 
upon the market, some of which are 
not hazardous, but others are already 
demonstrating their ability to burn the 
buildings in which they are used. 

Prof. John H. Bryan, principal of the 
Ward schools of Marion, Indiana, who 
evidently looks after the physical as 
well as the mental welfare of his pupils, 
stated at a recent meeting of school 
superintendents that twice recently he 
had found mops used by the janitor 
in oiling the floor, burned to ashes, it 
being evident that the building each 
time narrowly escaped being fired. To 
prove the nature of the trouble, Pro- 
fessor Bryan saturated several mops 
with the ofl and hung them where there 
was no inflammable surroundings. A 
mop saturated with oil at 5 o'clock 
p. m. was found to be very warm at 
7 o'clock a. m., and in one instance 


Professor Bryan watched a mop until 


it burst into flames. It is possible that 
the fire which caused the frightful 
holocaust at the Collinwood School may 
have started in this way. At any rate, 
Professor Bryan’s experiment proves 
that the apprehension of many people 
regarding the hazard of these floor oils 
is well founded, and that care should 
be taken to make sure they are harm- 
less before their use is introduced in 
buildings, especially such buildings as 
schoolhouses.—‘‘Fireman’s Herald.” 





Asked $1,240,000; Gets $625,000. 





According to the “Fireman’s Herald” 
indignation is being manifested in the 
unprotected fire districts of Los An- 
geles, Cal., because the budget-makers 
have failed to incorporate in their ten- 
tative list of expenditures a fire fund 
sufficient to make the needed exten- 
sions and improvements. The outlying 
districts, including the Wilshire and 
Hollywood sections, may be forced to 
remain unprotected until next year at 
least. An executive meeting of the 
council’s finance committee held re- 
cently resulted in that decision being 
reached. No increase in the fire de- 
partment appropriation will be provid- 
ed for. 

The fire department asked for $1,- 
240,000. It was decided to allow but 
$625,000, which is only a trifle more 
than the current expense item for that 
department last year. The fire appro- 
priation for 1910 was $616,750 plus $98,- 
989 for the fire alarm bureau. 





Equipment Came Too Late. 





The Bay State Milling Co., of Win- 
ona, Kas., had decided to replace an 
old style sprinkler system with an up 
to date one and the new material was 
brought to the plant ready for instal- 
lation, but it was too late. 
night a fire started which destroyed 





That very 


most of the plant. | 





Has Had Enough. 





The National British & Irish Millers | 


Insurance Co., of London, 
been more or less notorious for the 


way it gobbled up surplus line business | 


which has | 


of every description and quality, is re-|! 


ported as about to be taken over in an 
absorption deal. It has been understood 
to have been in the market for a long 
time. 





New York Company Begins Business. 





Its charter having been approved by 
the New York Insurance Department, 
the Vulcan Insurance Company of this 
city began business some days ago. 





Shallcross From 


Abroad. 


Manager Home 





After an extended trip abroad, cov- 
ering about eight weeks, United States 
Manager Cecil F. Shallcross of the 
Royal Insurance Co., returned to this 
city last week. 





Late accessions to the membership of 
the Suburban Fire Insurance Exchange 
of New York include the Rochester-Ger- 
man Underwriters of Rochester: New 
Jersey Fire, Newark: Niagara-Detroit 
Underwriters, New York city: Monon- 
gahela Underwriters, New York city. 





Directors of the Fire Thnderwriters 
Association of the Northwest, will meet 
at Chicago to-morrow, when it is plan- 
ned the program for the next annual 
meeting of the organization will be ten- 
tatively agreed upon. 





Louis S. Amonson, president of the 
Peoples National of Philadelphia. and 
General Robert B. Beath. president of 
the United Firemens of the same city. 
have been elected to membership in 
the Western Union. 





H. R. Bush, vice-president of the Dixie 
Fire. of Greensboro, N. C., has suggest- 
ed to field men traveling the Carolinas 
the desirability of a fire prevention asso- 
ciation for the two States. 





ASKS COMMISSION SCALE. 





Kansas Insurance Superintendent Has 
Plan for Settling Union vs. Non- 
Union Controversy. 

To aid the Kansas Department of In- 
surance to arrive at a conclusion in the 
controversy between the Union and non- | 


Union fire insurance companies in that | 
State, I. S. Lewis, State superintendent | 
of insurance, on Saturday last issued | 
a request to all fire insurance companies | 
authorized to do business in Kansas, to | 
send immediately to the Department the | 
scale of commissions paid to Kansas | 
agents. 

“I desire to say,” said Mr. Lewis in| 
his letter to the insurance companies, | 
“that the filing of a scale of commis- | 
sions, the maximum of which is higher 
than 25 per cent., including contingent 
commissions, bonuses and gifts of any | 





kind whatsoever, cannot be viewed with 


favor by this Department.” 








THE LEADING FIRE COMPANY 
OF THE WORLD 






COMPAITY 
LosatTeD 


[of Liverpool England. | 








Calumet Insurance Company 
CHICAGO 








Capital, $400,000 


WHILDEN & HANCOCK 


105 WILLIAM STREET, NEW YORK 


General Agents in New York and New Jersey for the 


PACIFIC COAST CASUALTY COMPANY, SAN FRANCISCO, CAL. 


Admitted Assets, $972,387 


Writes: Liability, Fidelity, Surety, Court, Contract, Burglary 
and Plate Glass Insurance 


Net Surplus, $276,754 








SVEA FIRE AND LIFE INS. CO., Limited 


Gothenburg, Sweden 

United States Branch, 100 William Street, New York 

ASSETS, $1,263,938 NET SURPLUS, $570,861 
Financially able to meet its every obligation, and prompt and liberal in doing so 


MORRIS L, DUNCAN, U. 8. Manager 











JEFFERSON 


FIRE INSURANCE COMPANY 
OF PHILADELPHIA 


ALEXANDER WN. STEWART, President 
8. LAURENCE BODINE, Vice-President 


SAM’'L W. SCOTT, Secretary 








WOOD BROTHERS & COMSTOCK 


GENERAL AGENTS 


REPRESENTING 


ALLEMANNIA FIRE INSURANCE OO. OF PENNA. 
CAMDEN FIRE INSURANCE ASS'N, OF N. J. 
GEORGIA HOME INSURANGE CO., of Georgie. 
HUMBOLDT FIRE INSURANCE CO., of Pennsyivanie. 
MICHIGAN COMMERCIAL INSURANCE CO., of Mich. 
PITTSBURG UNDERWRITERS, of Pennsyivania. 
WESTERN RESERVE INSURANCE GOO., of Onle 





100 WILLIAM STREET - - - - 


New York 
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CASUALTY AND 


_ SURETY HAPPENINGS 





DECLARES IT DISCRIMINATORY 


ACCUMULATIONS. 





RULES ON 





Attorney-General of Texas Holds It 
Violation of Law to Allow Feature 
on Twisted Business. 


Of wide interest to casualty under- 
writers is the opinion of Acting Attor- 
ney-General James D. Wakthall, of 
Texas, given to Commissioner of Insur- 
ance B. L. Gill, of the same State, in re- 
sponse to an inquiry from the latter as 
to the exact legal status of the accumu- 
lation feature in personal accident con- 
tracts, when granted under certain de- 
fined conditions. 

The Attorney-General’s opinion reads: 

“On February 17, 1911, I furnished 
you with an opinion to the effect that 
certain policies of accident insurance 
written by the Western Casualty & 
yuaranty Insurance Company were not 
in violation of the laws of this State. 
Recently I have re-examined the ques 
tion involved and have reached the 
conclusion that the advice previously 
given you was erroneous. The opinion 
was based upon the following statement 
and question submitted to you by Mr. 
George A. Carden, Vice-President and 
General Counsel of the Western Casu- 
alty & Guaranty Company of Dallas:-— 

“*The Western Casualty and Guaranty 
Insurance Company, of Dallas, Texas, 
desires to write policies of Accident In- 
surance at certain fixed rates, paying’a 
fixed ‘benefit in case of loss, and also to 
write the same policies at the same pre- 
mium rates in favor of persons who 
have carried accident policies in said 
Company or in any other Accident In- 
surance Company, transacting business 
in this State, for one year, without 6us- 
taining an accident, due to their own 
egligence, and without making any 
claim on account of such accident, 
which will pay benefits 10 per cent. 
greater in amount, and in favor of per- 
sons who have so carried accident poli- 
cies for two years, paying benefits 20 
per cent. in amount, and so on, increas- 
ng the benefit payable 10 per cent. in 
amount for each year (not more than 
five), that the person in favor of whom 
the policy is issued has been so in- 
sured. 

“TT desire your ruling upon the ques- 
tion as to whether or not such policies 
may ‘be so issued by said Company un- 
der the laws of this State.’ 

“In addition to the question  pro- 
pounded by Mr. Carden in the above 
letter you asked me to advise you 
whether Section 19, of Chapter 108, 
Acts of the 31st Legislature, applied to 
health and accident insurance compan- 
ies or only to life insurance companies. 
Applies Equally to Casualty Companies. 

“In response to this latter inquiry we 
advised you that the statute applied to 
health and accident companies as well 
as to life insurance companies; that it 
was enacted for the purpose of prevent- 
ing distinctions and discriminations by 
either class of insurance companies. I 
feel sure that the advice given you on 
this question was correct and I do not 
wish to change it, but the advice given 
in answer to Mr. Carden’s inquiry I now 
believe to be incorrect as heretofore 
stated. The opinion given you was 
based upon the proposition that the 
plan stated amounted to no more than 
a classification of risks with a reason- 
able basis shown therefor, but upon a 
much more exhaustive investigation of 
the question than 1 gave it at the time 





the first opinion was given, IT am con- 
vineed that there is no basis for the 
classification. | assumed that persons 


carrying acident insurance without sus- 
taining any accident due to their own 
negligence and without making any 


claim on account of an accident were a 





better risk than persons who had never 
been insured by an accident company, 
This assumption is not borne out by the 
experience of the accident insurance 
companies. Such companies do not 
treat persons who have been insured 
against accidents for one, two three, 
four or five years, as any better risks 
than those never having carried acci- 
dent insurance. Insurents are classi- 
fied by the companies upon an entirely 
different basis, that is, according to 
their occupations, certain named occu- 
pations being more hazardous than cer- 
tain others. The experience of acci- 
dent insurance companies is, that the 
loss ratio is just as great upon old 
business as upon new. 

Experience of Maryland Casualty Co. 

“In 1907, when the Travelers Insur- 
ance Company withdrew from the State 
of Texas as an accident insurance com- 
pany, its accident insurance business 
was taken over by the Maryland Casu- 
alty Company of Baltimore, Maryland. 
Some of this business the Travelers In- 
surance Company had been carrying 
for a number of years and we have the 
statement by the officers of the Mary- 
land Casualty Company that its experi- 
ence on that business was not different 
from its experience on other selected 
classifications. To illustrate how the 
accumulation feature in these policies 
works a discrimination, let us suppose 
that a person who has carried an acci- 
dent insurance policy in a certain com- 
pany for three years takes out a policy 
in another company and has an acci- 
dent in the first year with the latter 
company, which has promised him 30 
per cent. accumulations. His benefit 
is to the extent of that percentage 
greater than if he had commenced at 
the same time with a new policyholder; 
thence he receives an inducement for 
which he pays nothing in order that he 
may be persuaded to leave the company 
in which he was first insured and 
which company promised him from year 
to year 10 per cent. accumulations until 
30 per cent. had accrued, to go to the 
Company which gives him these accum- 
ulations in one lump. The old company 
that had insured him from year to year 
for three years, suffers in the loss of the 
business, the other policyholders of the 
new company suffer an injustice in re- 
ceiving a smaller amount of benefit for 
the same kind of an accident and the 
company that does the twisting suffers 
a larger loss through him for which it 
has received no compensation in the 
shape of successive annual premium re- 
ceipts. 

“What I have eaid above applies also 
to accident insurance companies issuing 
so-called renewals to old policyholders 
and involves a discrimination, which I 
think is forbidden by the statute. The 
law does not authorize an accident in- 
surance company under the character of 
policies issued by all such companies, 
that is one year term policies, to give 
accumulations and grant additional ben- 
efits to policyholders who have carried 
policies with the company for one, two, 
three, four or five years, any more than 
it authorizes a new accident insurance 
company to give the same accumula- 
tions and additional benefits to persons 
who have been previously insured in 
some other company. It involves a dis- 
crimination for a company to give 30 
per cent. accumulations or added bene- 
fits to a person who has been insured 
with the company for three years and 
not grant to a new policyholder the 
same accumulations. The policyholder 
who has been insured in the company 
for three years is not, according to the 
experience of the companies, any better 
risk than a new policyholder, who has 
never been insured at all. The com- 
panies should not be allowed to thus dis- 
criminate between’ their policyholders. 


All accident insurance policies are is-| 


sued only for one year and the company 
in promising the accumulations and 
added benefits referred to do not prom- 
ise them absolutely and uncondition- 
ally, but only upon the contingency that 
the company insures the person for a 
second or a third or a fourth or a fifth 
year. The policyholder has no right to 
demand a renewal of his policy, and 
properly speaking, there is no such 
thing as renewal policies. Each policy 
issued at the end of each year is a new 
contract and the company should be re- 
quired to issue the same contract to a 
new policyholder as to one who has 
been previously insured with it. All 
such accumulations and benefits as are 
referred to above should, in my opinion, 
be prohibited by you.” 


Will Benefit Business. 

Commenting upon the above, an ex- 
ecutive of one of the foremost personal 
accident insurance writing companies of 
the country said: 

“Any rulings or legislation which 
would have the effect of prohibiting the 
assumption by the accident companies 
of accumulation benefits which have 
accrued upon the policies of other of- 
fices, would be, in the long run, most 
beneficial to the business, and would 
serve to justify the continuance of 
accumulation feature in policies, because 
of the value which such clauses would 
then have in the retention of business. 
As it is now, the tremendously increased 
claim payments, being made by the com- 
panies under the operation of the ac- 
cumulation clause, are not justified by | 
the benefits derived in the retention of | 
business through the accumulation | 
feature.” | 


PROMISED AN AIRING. | 
| 








Affairs of American Bankers Assurance 
to be Overhauled in Court—Result 
Should be Interesting. 





Through an action filed by the Federal 
Union Surety Company of Indianapolis, 
for a comparatively trivial offense, the 
affairs of the American Bankers Assur- | 
ance of St. Louis or Dover, Del., will | 
likely be overhauled by the courts, and 
the result of such action, if it comes 
about, should be of very great interest 
to the fraternity. 

In The Eastern Underwriter some 
weeks ago we briefly recorded some of 
the findings of Actuary Roach, who 
examined the institution for the insur- 
ance departments of Pennsylvania, 
Idaho, Montana and New Mexico. As a 
result of Mr. Roach’s disclosures, Insur- 
ance Commissioner McCulloch of Penn- 
svlvania revoked the license of the in- 
stitution to operate in the Keystone 
State 

The American Bankers now owns the 
Federal Union of Indianapolis. 





TABULATING EXPERIENCE. 


Burglary Underwriters Convinced That 
Loss Record on Open Stocks is Too 
Severe. 





Representatives of outside as_ well 
as Association burglary insurance 
writing companies have joined forces 
in an effort to ascertain the general 
experience had upon open stocks in 
mercantile properties. The universal 
complaint for a long time has been 
that the loss suffered through the theft 
of silks, furs, feathers and kindred 
classes of risks was inordinately high, 
and the present concerted attempt to 





learn just to what extent this is true 
was born of the reports. 

When the exact status of affairs js 
disclosed the underwriters will cast 
about for a remedy. 





General Agents of Prudential Casualty 
Company. 





Dunning and Dunning, of Duluth 
Minn., have been given the general 
agency of the Prudential Casualty Com. 
pany, of Indianapolis, for northern Wis. 
consin and northern Minnesota. 
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1909 
FIFTY-SIXTH YEAR 


FARMERS’ 
FIRE INSURANCE 
COMPANY 


YORK, PENNSYLVANIA. 


Assets....... enemies kaaeeees $1,021, 263.04 
Net Surplus..... sescsonese SS 





W: H. MILLER, President 


A. S. McCONKEY, 
Secretary and Treasurer 








TWO HUNDRED AND FIRST YEAR 


SUN 
INSURANCE OFFICE 
OF LONDON 


FOUNDED 1710 
United States Branch: 
54 PINE STREET, NEW YORK 
Western Department: 
171 La Salle Street, Chicago 


Pacific Department: 
SANSOME AND SACRAMENTO STREETS 
San Francisco, Cal, 


Agents Wanted at Unrepresented Points 














Commercial Union Assurance Company 
(Limited) 


OF LONDON 
PINE AND WILLIAM STS., NEW YORK CITY 


WESTERN 
ASSURANCE CO. 


of Toronto, Canada 





UNITED STATES BRANCH 
January 1,1911 
SN ca sebiche cmbnonnaceecavavenel $2,361 ,430.82 
| See ere 965,981.82 


HON. GEO. A. COX, President 
W. R. BROCK, Vice-President 
W. B. MEIKLE, Gen. Manager 








LECITIMATE SURPLUS LINES 





of legal process. 





Extra facilities for Local Agents 


The Yorkshire Insurance Company, Ltd. 


OF YORK, ENGLAND 
FRANK & DvuBOIS, U. S. Correspondents, 47 William St., New York 


Authority to adjust and pay all Losses, and Power of Attorney to accept service 


Funds held on deposit in New York banks for protection of American policy-holders. 
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WASSACHUSETTS LAW SOUND 


STATE SUPREME COURT DECIDES. 

Proposed Act Is Constitutional 

Judges—Advanced to Third 
Reading. 





Say 





The Massachusetts Supreme Court has 
given an opinion as to the constitu- 
tionality of the workmen’s compensa- 
tion act which is pending in the legis- 
lature of that State, and, contrary to 
the general expectation, the decision 
was favorable, holding the act to be 
constitutional under both the State and 
Federal constitutions. In its decision, 
the Supreme Court several times re- 
ferred to the New York law which was 
declared_unconstitutional by the courts 
of this State, and on all the points 
involved, the Massachusetts act was 
found to be sound. Immediately after 
the decision was read, the bill was 
advanced to third reading without de- 
bate. 

Afier touching on the constitutionality 
of that portion dealing with actions at 
common law, it says: 

“The rest of the act deals mainly 
with a scheme for providing for the 
instrumentality of a corporation estab- 
lished for that purpose, entitled the 
‘Massachusetts employes’ insurance as- 
sociation,’ for personal injuries received 
by them in the course of their em- 
ployment and not due to serious and 
wilful misconduct on their part. There 
is nothing in the act which compels 
an employer to become a subscriver to 
the ‘association’ or which compels an 
employe to waive his right of action 
at common law and accept the com- 
pensation provided for in the act. In 
this respect the act differs wholly so 
far as the employer is concerned from 
the New York statute above referred to. 

“By subscribing to the ‘association’ 
an employer voluntarily agrees to be 
bound by the provisions of the act. 
The same is true of an employe who 
does not choose to stand upon his 
common law rights. An employer who 
does not subscribe to the ‘association’ 
will no longer have the right in an 
action by his employe against him at 
common law to set up the defense of 
contributory negligence or assumption 
of the risk, or to show that the injury 
was caused by the negligence of a fel- 
low-servant. In the case of an employe 
who does not accept the compensation 
provided for by the act and whose em- 
ployer had become a subscriber to the 
association, an action no longer can be 
maintained for death under the em- 
ployers’ liability act. But these con- 
siderations do not constitute legal com- 
pulsion or a deprivation of fundamental 
rights. 

“In regard to the amendment it is 
to be observed that no liability insur- 
ance company is obliged to insure and 
that if it chooses to do so there is 
nothing uneonstitutional in requiring 
that it and the policyholder shall be 
governed by the provisions of the act 
so far as possible.” 





Five Years Record. 

4 summary of benefits paid by the 
personal accident department of the 
Travelers Insurance Company of Hart- 
ford, during the five years—1906-10 in- 
ciusive shows the following: For 
death, $2,262,811; weekly indemnity 
not exceeding 26 weeks—total, $2,238,- 
168; weekly indemnity not exceeding 
26 weeks—partial, $1,074,734; elective 
benefits in place of weekly indemnity, 
$143,037; weekly indemnity of 
weeks and over, $136,236; dismember- 
ment and loss of sight, $297,283; surgi- 
cal benefits, $125,568; accumulation 
payments, $205,758; beneficiary supple- 
ment, $30,220; automobile, $24,243. 

Double payments for travel, elevator, 
and burning building accidents contri- 
buted: Death, $275,400; indemnity, 
$356,501. 

Dismemberment increased from $28,- 
504 in 1906 to $46,486 in 1910; elec- 


tives increased from $15,368 in 1906 to 


$41,340 in 1910; surgical benefits in- | 
creased from $16,138 in 1906 to $32,818 
in 1910; accumulations increased from 
$18,250 in 1906 to $65,214 in 1910; auto} 
supplement increased from $70 in 1906 | 
to $16,298 in 1910. 





WORK WELL UNDER WAY. 





Liability Underwriters Report Progress 
in the Preparation of California 
and Wisconsin Rates. 





In preparing rates for adoption in 
California and Wisconsin on Septem- 
ber ist when the new liability 
become effective in both States, man- 
aging underwriters have been greatly 
aided in their work by virtue of hav- 
ing as a basis the very comprehensive 
liability manual compiled for New 
York some months ago, and the com- 
pensation manual prepared for use in 
‘New Jersey. 

Both are useful as guides to a de- 
gree, the difference in the statutes of 
the several States as well as variations 
in business methods, making impos- 
sible their exact duplication. 

The matter of proper rates is one 
that is bound to give company execu- 
tives serious trouble for some consider- 
able time, for aside from the adoption 
of new and usual drastic liability laws 
by many of the States, the very mark- 
ed tendency of the courts to broadly 
construe contracts in favor of injured 
workmen, is a factor of considerable 
importance in determining cost. 





GETS CLEAN BILL OF HEALTH. 





Empire State Surety Company Passes 
Severe Examination by New York 
Department. 





At last the New York Insurance De- 
partment has made public the result of 
its examination into the affairs of the 
Empire State Surety Company of this 
city, work upon which members of its 
staff have been engaged for several 
months. The figures are as of Decem- 
ber 31, 1910, and show gross assets of 
$1,533,099, with admitted assets of $1,- 
243,537. The liabilities amount to $651,- 
166, leaving a net surplus of $92,070, and 
a policyholders’ surplus of $592,070. 

The report deals with the numerous 
activities of the Company, but in ne 
single instance is it critical, a fact that 
must afford considerable satisfaction to 
the management. 





AGAIN IN NEVADA. 





Fidelity & Deposit Re-enters State, 
Placing It Under Pacific Coast 
Department. 





The Fidelity & Deposit Company of 
Maryland has re-entered the State of 
Nevada, and is now licensed to do there 
all lines of the surety and casualty busi- 
ness, with the exception of personal 
accident insurance. This State has been 
assigned to the Pacific Coast Depart 
ment. 

The Company has appointed as its 
general agent at Reno the Bank of 
Nevada Savings and Trust Company, 
while L. BE. C. Hinckley has been ap- 
pointed to act as attorney. 





Agency of Prudential 
Casualty. 


Given General 





The Prudential Casualty Company, 
ot Indianapolis, has appointed the Har- 
rington-Skiles Company of Minneapo- 
lis, its general agent for Southern Min- 
nesota and Northern Wisconsin. 





Acting under advice of the Attorney 
General of Ohio, State Treasurer 
Creamer has accepted the $25,000 ten- 
dered by the Massachusetts Bonding 
Company of Boston, the amount of its 
surety bond on State deposits in the 
defunct Farmers & Merchants Bank 
of Cleveland, and released the company 
from further liability. The State will 
look to the assignee of the bank for its 
interest on the lost deposit. 


laws | 
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FOR THE ARREST OF BURGLARS. surance writing 





BIG OPPORTUNITY $-$ § PERMANENT INCOME 





INCOME. 


United States Manager 





I have the greatest Industrial Agency proposition for a LIVE 
man, or firm, that can develop whole or part territory of pros- 
perous EASTERN OR WESTERN STATE. 

If you are a Collector or Solicitor, and can give an hour or so 
of your time daily, let me show you how to DOUBLE YOUR 


SEND FOR “THE TORCH.” 


Address G. MONTAGU NETTLESHIP 


CREAT EASTERN 


55 JOHN STREET, NEW YORK 


industrial Department 


CASUALTY CO. 














Insurance Companies Invited to Share 
With Bankers Association in Re- 
ward Offers. 

Secretary R. L. Crampton, of the 
Illinois Bankers Association spent sev- 
eral days in the East last week, en- 
deavoring to interest the burglary in 
surance writing companies of this sec- 
tion to join the bankers in the creation 
of an award plan for the arrest and 
conviction of anyone who burglarized 
or attempted to burglarize a bank be- 
longing to the Illinois Bankers Asso- 
ciation. Mr. Crampton’s scheme con- 
templates the conspicious posting in 
the counting room of every bank in 
the State Association, of an attractive 
sign pledging payment of $500 for the 
apprehension of any cracksman who 
might attempt to enter the premises in 
question. In the payment of such 
awards as the association might be 
forced to meet, Mr. Cameron would 
have the insurance company or com- 
panies covering on the property share 
upon a pro rata basis. Thus, if one 
company only had the insurance, it 
would pay one half of the $500 reward, 
in addition, of course to settling the 


claim, the State Bankers Association 
being responsible for the other half. 
Should two offices be interested upon 


the risk, each would contribute in 
per degree to the award fund. 

According to the latest obtainable 
figures there are 1,712 banks in Illinois, 
both National and State. Easily a ma 
jority of these are members of the 
State Bankers Association. Two years 
ago the organization made an arrange- 
ment with the Ocean Accident and 
Guarantee Corporation for handling the 
burglary insurance business of its 
members. 

Because of this 
‘he rival company 


pro- 


latter fact some of | 
executives are not 
yver enthusiastic concerning Mr 
Srampton’s proposition, holding that 
oy aiding in ferreting out the cracks- 
men they would be simply improving 
conditions for the Ocean without gain- | 
ing any especial advantage for their} 
respective companies. | 

Missouri has the only association 
that offers a standing reward for the 
apprehension of bank cracksmen, and | 
its management feels that the $500) 
offered promptly upon news of the en-| 
try or attempted forceful entry into a| 
bank, has been a potent factor in 
rounding up criminals, especially when, 
as is sometimes the case, the amount} 
is supplemented by sums allowed by 
the State or local communities. 

While certain of the burglary insur- 
ance writing companies present each | 
of their bank patrons with an attrac- 
tive sign asserting their willingness to 
pay a reward of a flat $100 in case of 
attempted burglary, other offices fre-| 
quently make awards, the size of which 
is governed by the nature of the bur- 
giary and the size of the loss 

While the wisdom of forming a pro- 
tective bureau among the burglary in-| 





companies has been 
discussed from time to time, nothing 
tangible has ever resulted from it, the 
excessive cost of the general scheme 
being the chief stumbling block. 

Several years ago a conference at- 
tended by representatives of the Bank- 
ers Associations of Missouri, Arkansas. 
Oklahoma, Texas and Kansas, together 
with a number of underwriters, was 
held at Kansas City when the idea of 
forming a protective organization was 
discussed. While the proposition was 
favored no practical plan for sharing 
in the expense that would follow such 
action was devised, and the idea was 
abandoned. 





NEW SCHEDULE ON AUGUST 1. 





Flat Rate of 25 Cents on Bank Fidelity 
Business Now in Force—A 
Wise Move. 

Instead of proving a stormy session, 
as many expected would be the case, the 
meeting of surety company executives, 
held in New York city on Thursday last 
turned out to be one of the greatest 
harmony. 

It was decided to adopt a flat rat: 
of 25 cents for all sections of the coun- 
try and wipe out all discounts. Th: 
two companies having association agree 
ments assented to the proposed agree 
nent, which became effective August 1 

The tariff, operative July 1, called fo: 
a 25 cent. rate, but many of the com- 
panies insisted upon quoting in connec 
tion therewith the reductions previous- 
ly in force, and serious trouble resulted 
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SPECIAL TALKS WITH LOCAL AGENTS 





A local agent has made 

Local Agent the suggestion that in 

Suggests view of the difficulties 

Co-operation. confronting the field 

men in all casualty lines 
just now, it would be of mutual benefit 
if the International Association of Ac- 
cident Underwriters arranged to have 
the local men represented at the con- 
ventions of the association. One or two 
well-qualified field men could appear 
and address the accident managers on 
vital topics from their standpoint, which 
would add interest to the proceedings 
and help the general situation. 

There is, no doubt, considerable merit 
in the suggestion. The local agent is 
now a great factor in the business in 
other ways than as the producer. In 
creating public opinion on insurance 
questions he has come to be of im- 
portance to the companies, and his in- 
fluence on legislation, if only indirectly, 
is increasing each year. 

There are many problems that could 
be more easily met by the co-operation 
of the companies and the agents, if it 
were the practice to consider these 
things mutually. The usual attitude of 
the company and the agent is one of 
separation if not mild antagonism. The 
agent is too apt to take the attitude 
that the company is ready to “put one 
over on him.” This condition is not 
helped by the practice of some compa- 
nies, at least, of dissembling, to use a 
gentle term, in their treatment of the 
field men. 

The producer is always the strongest 
part of any business. Everything else 
is on the expense side. They are the 
ones to make the terms, to make con- 
cessions, but they don’t know their 
strength. 

The introduction of the agent into th« 
deliberations of the accident managers 
seems, just now, to be a good sugges- 
tion, especially if there is a genuine 


desire on the part of the men in the 
field to meet the companies half way 
in improving the conditions in the busi- 
ness, 

4 e 


It is a fact of common 


Burglary knowledge among the 
of Banks police authorities and 
Increasing. detective agencies that 


during times of depres- 
sion burglaries of all kinds increase 
greatly. Banks especially are the ob- 
ject of attack when these periods come 
around. Crooks of all kinds seem at 
these times to be forced into the rough- 
er paths of their work, and consequent- 
ly all become strong arm artists. 
There has been a considerable in- 
crease in bank burglaries during the 
past year, and some of the most skilled 
detectives, whose work is cast along 
these lines, say that these crooks have 
organized themselves into gangs who 
have an understanding among them- 
selves as to the territory to be worked. 
This is the valuable point to be made 
use of by the solicitor of bank burglary 
insurance. The fact that the gangs are 
organized and are working methodi- 
cally should be a clinching argument 
for bank burglary insurance. Where 
they will strike next, no one can say, 
and any bank situated anywhere is a 
warm prospect under these conditions. 
The circumstances are ideal for a good 
rousing campaign on burglary insur- 
ance, 


. oe s 
A young woman, who 
Success came out of the West to 
a Series make a big success in 
of Fights. New York, was asked to 


tell what were the essen- 
tials in her success. She said that the 
one thing more than anything else that 
contributed toward her success was her 
ability to conduet a good fight. She 
added that success reanired a kind of 
pugilism: that one had to be somewhat 
of a pugilist to make one’s way to the 


top. ‘ 
The young woman hit a vital spot 
that usually gets scant attention from 


moralizers on the qualities that make 





for success. Success, especially busi- 
ness success, is one continuous battle, 
made up of a succession of fights. Com- 
petitors are antagonists, when you get 
right down to the cold facts of the mat- 
ter, and there is no such thing as win- 
ning out without getting the best of the 
other fellow. This game of war has 
certain rules, but they are usually made 
for the meek and timid. The leaders, 
the daring ones, know no limitations or 
restraint. 

This is a point of view that is very 
unpopular to express, although the usual 
one followed. It is well to recognize 
the truth, whatever its guise. Produc- 
ing is a struggle, a fight. Get some of 
this spirit into you and you will mow 
down obstacles and difficulties. Go out 
and get the business! 








Prevention of Industrial Accidents in 
Spain. 





Recent statistics show a marked re- 
duction of industrial accidents in 
Spain, where a law for the prevention 
of such accidents is rigidly enforced. 

The decreased number of deaths 
may be attributed partly to the im- 
proved means of caring for the in- 
jured, as private hospitals have been 
established by many of the large in- 
dustrial organizations, and nearly all 
important companies now have their 
own physicians. This decrease is also 
due to the lessened severity of the in- 
juries themselves, owing to the appli- 
eation of the preventive measures now 
required by law. 

A United States 
says: 

“Approximately one-third of the total 
number of deaths were caused by cave- 
ins, landslides, and falls suffered by 
laborers. In spite of the diligence of 
the inspectors, 22.43 per cent. of the 
deaths by accidents are still classed as 
due to “unknown causes.” Deaths 
caused by transmission belts and gear- 
ing have decreased from 4.44 per cent. 
in 1905 to 0.95 per cent. in 1909 and 


consular report 


.the good results of the accident-preven- 


tion law are again evident in the num- 
ber of teamsters accidentally killed, 
the average in 1909 being 2.38 per hun- 
dred injuries, as compared with 6.22 
per hundred in 1905. 

“From 63 to 65 per cent. of the labor- 
ers injured were men eighteen to forty 
years of age and from 16 to 18 per 
cent. were forty to sixty years of age. 
Twenty-five per cent. of the accidents , 
occurred in mines, 32.26 per cent. in 
the transportation of merchandise, and 
17.10 per cent. in the metallurgical and 
allied industries. Only 2.80 per cent. 
of the accidents occurred in the textile 
industry, although it is generally sup 
posed that accidents are very frequent 
in the cotton and woolen mills. The 
percentage among the employes of the 
government was 1.56. 

“The greatest number of accidents 
was recorded in the province of Barce- 
leona, being 4,159, due to its great in- 
dustrial importance, but at the same | 
time Barcelona ranks last as to the 
number of fatalities—only 0.02 per hun- | 
dred accidents. The greatest number 
of deaths occurred in the province of 
Cuenca, being sixty out of every hun- 
dred accidents.” | 





COMMISSIONERS AT WORK. 





State Officials Reviewing Methods in 
Vogue by Industrial Accident 
Writing Companies. 





Following the investigation by the! 
New York Insurance Department of one | 
of the leading industrial accident and | 
health insurance writing companies, | 
Superintendent of Insurance Hotchkiss | 
of the Empire State began to probe! 
deeply into general conditions in that 
particular department of underwritinc. | 

He called for certain data from all 
companies operating in New York that 
would make clear their methods of 
operation, and he was especially con- 
cerned in the plans of claim settlement. 





GENERAL AGENCY OR RESIDENT MANAGERSHIP WANTED 


WITH HEADQUARTERS EITHER IN 
ROCHESTER, BUFFALO, CLEVELAND OR DETROIT, ROCHESTER PREFERRED 





HAVE HAD several years experience in both office and field. ABILITY compe. 
tent to ORGANIZE territory and HOLD MEN, as past record will prove. 
produce excellent record as regards personal production of business. Would con- 
sider Special Agency, providing proposition was at all attractive. 
edge propositions will be considered, but if you would care to get in touch with a 


man who CAN AND WILL do things, 


Address “ ABILITY,” 
care of The Eastern Underwriter, 





Can also 


Nothing but gilt 


105 William Street, New York City. 













Other commissioners were commun. | 





icated with by Mr. Hotchkiss, the re- 
sult being that a special committee was 
named by the National Convention of 
Insurance Commissioners to deal with 
the subject of industrial accident and 
health insurance. Meantime the offices 
of the American Assurance of Philadel- 
phia and other companies were entered 
for examination. President Koch, of the 
first named concern, was attending the 
accident convention at Portsmouth, 
N. H., when he learned that his office 
was under scrutiny, and he at once hur- 
ried back to Philadelphia, anxious to be 
about during so important a proceeding. 
The German Commercial Accident of 
the same city is also being looked into. 

On Tuesday and Wednesday of this 
week the commissioners especially in- 
terested in the industrial situation met 
in New York city, and discussed condi- 
tions as disclosed thus far and the at- 
titude it was desirable to assume 
thereto. As the sessions were held 
behind closed doors and the attending 
officials refused to discuss the proceed- 
ings, it was impossible to learn just 
what transpired. 





Feele That It Was Unfairly Treated. 





Behind the recent publication that 
the Michigan Insurance Department 
had revoked the license of the Hoosier 
Casualty of Indianapolis, there is an in- 
teresting story. It appears that the 
Michigan Department imposed a fine of 
$100 on the Hoosier Casualty because 
an agent had solicited business for the 
Company without a license. Through 
a clerical error in the office of the 
Hoosier Casualty, the Company had 
overlooked ordering a license for this 
particular agent, and when the matter 





was called to the Company’s attention 
by the Insurance Department, the Com. 
pany requested that a license be issued, 
especially as the Company had on 
credit in the Insurance Department the 
amount of an overpaid license fee. The 
Insurance Commissioner ordered the 
Company to appear at Lansing, but, in 
view of the payment for overpaid 
license with the Department, the repre. 
sentatives of the Company did not ap- 
pear in response to the summons, and 
the Commissioner accordingly imposed 
the $100 fine and revocation of license. 
Upon fuller understanding, however, 
the Company paid the $100 fine and was 
reinstated in Michigan. The Company 
considers that the credit in the Depart- 
ment for an overpaid license entitled 
them to consideration in the case of 
the agent who solicited business without 
a license, and President C. H. Brackett 
of the Company explains that the fine 
would not have been paid if there had 
not been prospects for some very desir- 
able business in that State. 





The Employers’ Liability 
Assurance Corporation, Limited 


The original and leading Liability 
Insurance Company in the World 


LIABILITY, STEAM BOILER, ACCIDENT, 
HEALTH, FIDELITY 
AND BURGLARY INSURANCE 
United States Branch 
SAMUEL APPLETON, United States Manager 


Employers’ Liability Buliding, 
33 Broad Street, Boston, Mass. 
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SURETY BONDS 


Take a look at our 


New York Office 





56 Maiden Lane 


THE BANKERS SURETY CO. 


CLEVELAND 
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LOCAL CASUALTY BOARDS. 





Through Association Agents Could 
Eliminate Unhealthy Competition, 
and Greatly Improve Business. 





A staunch advocate of concerted ef- 
fort and ever ready to join a move- 
ment to that end in managerial cir- 
cles, John T. Stone, president of the 
Maryland Casualty Company, is like 
wise convinced that to attain the max- 
jmum of benefit in the business, local 
boards should be formed by the 
agents, there to work in harmony with 
parent bodies. Reviewing the ad- 
vantages that might be expected to ac- 
crue from the creation of local asso- 
ciations, Mr. Stone holds: 

“As a consequence and accompani- 


ment of the formation of national 
boards or associations among casualty 
and surety men, there should be in 
eve city and town similar associa- 
tions of a local character among the 
agents there. The same reasons which 
have prompted the Home Office exec- 


utives to get together have equal force 
with local men, and the same results 
which are being realized by the na- 
tional associations may be confidently 
expected by local boards. Moreover, 
there are many other results which 
the latter can and will accomplish. 
Probably the earliest result of any 


associated body of competitors is the 
change of mental attitude toward one 
another. A mere speaking acquaint- 
anceship, characterized by watchful 
suspicion, becomes often a real friend- 


ship, and almost always a cordial ac- 
knowledgment that the suspicion had 
very little, if any, justification. Such 
a change of attitude has value not only 
objectively, in its effect upon the 
transaction of business, but also sub- 
jectively, in its sweetening and broad- 
ening of one’s own disposition. 

“Local ‘boards furnish a most effec- 
tive instrument for the elimination of 
unheaithy competition, and they fos- 
ter wholesome competition. As_ the 
whole agency question is how to com- 
pete most effectively, a device which 
tends to make competition for every 
one less wasteful, more intelligent, 
and more profitable merits considera. 
tion and encouragement. Wise com- 
petition in insurance aims not to in- 
crease one’s own by depriving another, 
but by increasing the general volume 
so that there may be more to divide. 
It is leveled, not at others in the busi- 
ness, but at the uninsured public. A 
local board is a device whose possibil- 
ities in that direction are very great. 

“One of the first things it can accom- 
plish is the stopping of the playing of 
one agent or company against another 
by the broker or the assured; a pro- 
cess by which some rates are beaten 
down, some brokers’ commissions are 
increased, unfair discriminations are 
made, and sometimes undesirable risks 
are insured. At the very beginning, 
every local board should establish 
methods by which these abuses shall be 
done away with. 

Matters of Legislation. 

“Affirmatively, a local board makes 
possible the promotion of the business 
as a whole in ways not practicable for 
agents acting individually. That sort 
of work can be made a mighty rein- 
forcement to the work of the national 
associations or boards. For instance, 
in opposing hurtful legislation, or in 
obtaining helpful legislation, while the 
initiative must be taken by the Home 
Offices through the national ‘boards, 
the local board acting collectively as 
such will be of enormous assistance. 
Its members working in close and con- 
stant co-operation will be able to 
place before the public and the mem- 
bers of legislative bodies the full facts 
which must be known in order to se- 
cure right action, to emphasize, reiter- 
ate, and elaborate them, and to do this 
with the convincing force of a combin- 
ation of representative men. 

“Another inviting field for construc- 


tive work is offered in the exchange of 
information among local board mem- 
bers with reference to the physical and 
moral aspects of risks. While the na- 
tional bureaus are doing that work 
with good results, the local board can 
frequently do it much better, or with 
speedier results. In dealing with risks 
involving unfavorable physical or mor- 
al hazards, the end to be sought is not 
the blacklisting of the risk but its im- 
provement. Such a risk can, by proper 
treatment, be made desirable, in the 
great majority of cases, thus continu- 
ing it as a unit in the general volume 
to be competed for, instead of reducing 
that volume by its elimination. It is 
often impossible for any one company}; 
to accomplish that, but a local board 
can do it without much doubt or diffi- 
culty. 

“The formation of national boards 
or Dureaus or associations has now 
progressed to the point where nearly 
every department of our business has 
the advantage of such an organization. 
Hence, we believe, the time has come 
for us at the Home Office to direct the 
attention of our agents pointedly to- 
ward their part of the work of co- 
operation. 

“We urge them, every one, to en- 
courage and to participate in, the for- 
mation of local boards; and if none 
has yet been started in their respec- 
tive territories, to take the initiative 
themselves. Such ‘boards may em- 
brace all the casualty and surety lines 
in one organization or there may be 
more than one as circumstances may 
determine. But, the important point 
is to obtain the advantages of such or- 
ganizations without delay.” 





WITH TEXAS COMPANY. 





Nicholas Muller Elected Secretary of 
Southwestern Casualty Insurance 
Co.—Organization Well Backed. 





Convinced that a bright future 
awaits the Southwestern Casualty In- 
surance Company of San _ Antonio, 
Texas, Nicholas Muller has linked for- 
tunes with the organization, and is its 
secretary, having been so elected some 
days ago. 

Mr. Muller is known as a capable 
and thoroughly trustworthy young un- 
derwriter, who may be counted upon 
to “make good” in whatever he under- 
takes. He was for some years with 
the Casualty Company of America of 
this city, resigning its secretaryship in 
1909, to assume the management of a 
Florida enterprise. Later he opened a 
brokerage office in New York. | 

Formed under the laws of the Lone 
Star State, the Southwestern Casualty | 
Insurance Company is a clean-cut en- | 
terprise, and has the backing of some 
of the foremost business men of Texas. 

The present capital of the corpora- 
tion is $200,000 and its surplus $100,-| 
000. It is intended to increase both 
items in the near future; the capital 
to be made $500,000, with a propor- | 
tionate surplus. Personal accident, | 
plate-glass and burglary insurance will 
be sought for in Texas only for a time.’ 
Once the bonding situation in the 
field improves that branch of indem- | 
nity will likely be taken up. Immedi- | 
ately the enlarged capital and surplus 
be had, the management plans to ex- 
tend the scope of operations and may 
decide to write general liability busi- 


"st a. coleman, present ot tne! LONDON GUARANTEE AND ACCIDENT CO., Lea. 


OF LONDON, ENGLAND 


Southwestern Casualty is one of the 
wealthiest men in Texas, and is closely | 
identified with the extensive Yoakum); 
and Gould railway interests. 

Homar Eads, vice-president and 
general manager of the Company, is 
also well known as a man of affairs. ! 
He was for sometime Division Super-' 
intendent for the International and) 
Great Northern Railway, which post! 
he has resigned to actively assume the | 
direction of the Southwestern Casu- 
alty’s affairs. 





Surety Rates of Building and Loan 
Officials. 





Officers of the Ohio State League of 
Building & Loan Associations have 
been notified by the companies writing 
surety bonds in Ohio that the reduc- 
tions recently made effective in the 
rates for surety bonds for banks and 
similar institutions will apply to those 
written for officials and clerks of build- 


ing and loan associations as well as 
those of banks. The rate is 25 cents 
per $100, with 10 per cent. discount. 
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SUPERIOR POLICIES 


KIMBALL C. ATWOOD, President 
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UNDERWRITERS’ REPORT 


Are you Interested in Western and Pacific Coast insurance Matters? 


To keep posted in the above, read the UNDERWRITERS’ REPORT, published at San 
Francisco, the only weekly insurance nowspaper issued West of Chicago. 
Positively unexcelled by any insurance medium in the United States for news of 
insurance in the territory extending from the Rocky Mountains to the Pacific Ocean. 
Subscription Price $3.00 Per Year 
160 Sansome Street 
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“Our Bond—Your Security.”’ 
JOHN T. BURNETT, Sec’y and Treas. 


Massachusetts Bonding & Insurance Company 


HOME OFFICE, BOSTON 
Paid up Cash Capital - - 
Surplus to Policy Holders - 


New York Office, 84 William St., William H, Conroy, Resident Vice-President 
Brooklya Office, 44 Court Street, Carr & Schneider, General Agents 
Newark, N. J. Office, 1310 Firemen’s Building, John Giblon, General Agent 


SURETY BONDS AND BURGLARY INSURANCE 


Good territory for live agents 
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ACCIDENT ---- LIABILITY - - - - BOILER 
HEALTH --- ELEVATOR - - - AUTOMOBILE 
PLATE GLASS AND BURGLARY INSURANCE 


Prudential Casually Company 


HOME OFFICE, INDIANAPOLIS 


CASH SURPLUS TO POLICYHOLDERS MARCH Ist, 1911 
$749,832.25 
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METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insurance Co.) 
47 CEDAR STREET 
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EUGENE H. WINSLOW, President 
8. WM. BURTON, Sec. 
RELIABLE AND ENERGETIC AGENTS WANTED 
















ALONZO G. BROOKS, Ass’t Sec, 














Head Office 
CHICAGO 


F. W. LAWSON 
Gen’! Manager 


Liability, Accident, 
Health, Credit, Burglary 
and Steam boiler 






B®ablished 1869. 









_F. J. Walters 
Resident Manager 

55 John Street 
New York 


Elmer A, Lord & Co. 
145 Milk St., Bosto» 
Resident Mgrs. ——— —— 
-New England 
















THE EASTERN UNDERWRITER 


August 3, 1911. 
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Maiestic Life Assurance Gompany 


(incorporated) Home Offices: INDIANAPOLIS, INDIANA 
$100,000 DEPOSITED WITH INSURANCE DEPARTMENT 


F. W. KILLEN, President GEORGE J. ROGERS, Vice President 
JOS. N. FINLEY, Second Vice President R. M. AYRES, Secretary 
DR. HARRY HUBBARD, Treasurer 


Stock Salesmen and Life Insurance Men of Ability Desired 


LIBERAL RENEWALS DIRECT CONTRACTS 





Security Life Insurance Company of America 
W. O. JOHNSON, President 
Over $1,000,000 of surplus. 
Economic low rates — high values. 
policy provisions. 
the work habit. 


Non-participating. 
Splendid 
Big opportunities for men with 
Write 
S. W. GOSS, Assistant to President 
“THE ROOKERY,” CHICAGO 











American Central Life Insurance Co. 
INDIANAPOLIS, INDIANA 
ESTABLISHED i899 
From time to time has excellent openings in the sixteen states in which it operates, 
Energetic agents desiring liberal, permanent contracts for territory should address 


Herbert M. Woollen, Vice-President 


| UNION CASUALTY SSui\% 





HOME OFFICE :—UNION CASUALTY BUILDING, 
S. E. Corner Sixth and Walnut Sts., Philadelphia, Pa. 


General and Special Agents Wanted in Pennsylvania and Ohio 


Highest Bochasage Paid. Most Liberal and up-to-date Policies written 
pas @ oe. a Elevator insurance 


INSURANGE. = 328 


Liability 











EMPIRE LIFE INSURANCE COMPANY 


HOME OFFICE 
Peters Building ATLANTA, CA. 


A Strong Southern Legal Reserve Company, 
Operated Along Conservative Lines and Offering 
Exceptional Advantages for High Class Producers. 


Automobile Liabilities 

Accident 

Health 
WHAT YOU DESIRE IS COMING TO YOU 

No ‘‘ifs’’? ‘‘ands’’ or ‘‘ buts’’ the 

GREAT EASTERN ULTRAS 

NEW ORDINARY ACCIDENT AND HEALTH 
INSURANCE CONTRACTS ARE WHAT YOU 

DESIRE AND WHAT YOU CAN SELL 
GET NEXT! 


GREAT EASTERN CASUALTY COMPANY 


55 JOHN ST., NEW YORK 














We have good propositions for pro- 
ducers; you will be backed up not 
only with the BEST CONTRACTS 
on the market (both Commercial and 
Industrial), but with prompt and just 


Are You Writing 


Personal, Accident and Health 


INSURANCE? 


settlements; each claim vaid will produce new business. Write today to 


Union National Accident Company 
LAFAYETTE GUILDS, PHILADELPHIA 


JAMES A, FLAHERTY, Eso., Presipent W. VAN WINKLE, GENERAL MANAGeR 











Caledonian Insurance Co. of Scotland 


FOUNDED 1805 
“ THE OLDEST SCOTTISH INSURANCE OFFICE” 


UNITED STATES HEAD OFFICE 
Caledonian Building, 50-52 Pine Street, New York 


CHAS. H. POST, U. S. Mgr. R. C. CHRISTOPHER, Asst. U. S. Mgr. 


NEW YORK CITY OFFICE 
Golden Hill Building, 59 John Street, New York 





R. P. CHEW, Pres rR W. ALEXANDER, Sec. 


ee ea 


x 


¢ 


a hae 


Bs 2 
ANCE Ey COMPAD 
‘al “Ger ak A WTF 
CHARLES TOWN, — VIRGINIA 
Cash Capital $300,000.00 Surplus to Policyholders $438,860.21 
FOR AGENCIES IN NEW YORK, NEW JERSEY and PENNSYLVANIA, 
Apply to HARRY W. BIRCHARD, Special Agent, ELMIRA, N. Y., or HOME OFFICE 


INSU 

















The (jeneral Accident Assurance Corp. Lta. 


FIRE and LIFE 
[c. H. BOYER, United States Industrial Department Manager | 








VERY form of Health and Accident Insurance issued by any other 
reputable Company, and many forms not issued by any other 
Company. 

Combination Health and Accident Policies, or Accident Separately. 

Weekly Payment Insurance conducted along the lines of Industrial 

Life Companies. 
Special Inducements offered to Business and Professional Men, 
Housewives and Domestics, and Miners. 
Installment provided for on the Pay Order Plan of Four, 
Six and Eleven Payments as desired. 


Men With Ginger Can Get The Most For It With The GENERAL 


The ** EMPIRE” 
STANDS FOR 

Aggressiveness 

Prompt payment of losses 

AND 

Clean methods 

Agents wanted who are unattached and can produce 
business 


Capital,$500,000 i 


Address Agency Department 


The Empire State Surety Company 
84 WILLIAM STREET, NEW YORK 














Southwestern Casualty 
INSURANCE COMPANY 


SAN ANTONIO, TEXAS. 


Capital, $200,000 Surplus, $100,000 


NOW READY FOR BUSINESS 
Agents Wanted Throughout State of Texas 


T. A. COLEMAN, President HOMER EADS, Vice Pres. and Manager 
NICHOLAS MULLER, Secretary 




















